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The constant search for new loan-stimulants 
gets three valuable “injections” on pages 106, 112 and 122 


STREAMLINED BANKING § 


The growing need for better customer service, coupled with 
increased efficjency in operating technique is the basis for 






four important articles on pages 101, 104, 108, and 110 
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that banking can be profitable 
page 114 
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DECEMBER 31, 1942 


ASSETS ~ s 
United States Government Bonds... 
State and Municipal Bonds 
Railroad Bonds and Stocks 
Public Utility Bonds and Stocks. . . . 
Industrial, etc. Bonds and Stocks... . 


$11,907,366.20 
251,036.77 
525,280.00 


5,059,083.79 


Tota Bonps aNnp Stocks..... $18,908,874.18 
Cash in Banks $2,529,423.17 


Cash in Office 8,425.00 2,537,848.17 


Premiums, not over three months due 
Reinsurance Receivable 


231,796.84 
227,676.57 

47,607.12 
—28 222.46 


Toray ApMITTED ASSETS....... $21,925,580.42 


1,166,107.42~ 


LIABILITIES 


Reserve for Unearned Premiums.... $ 3,924,306.73 
Reserve for Losses and Claims 3,032,399.26 
Reserve for Loss Adjustments Expenses 109,151.00 
Reinsurance Reserves 1,121,568.84 
Funds held under Reinsurance Treaties 390,536.72 

139,491.40 
2,045,534.86 

143,651.59 


Federal, State and Other Taxes 
Accounts Payable 
Voluntary Contingency Reserve 


$12,156,640.40 
Capital Paid In 
Surplus to Policyholders 
$21,925,580.42 


Toray LiaBILities 


Bonds and Stocks are valued in accordance with requirements of State of New York Insurance Department. 

On the basis of December 31, 1942 market quotations for all bonds and stocks owned, this company’s Total 
Admitted Assets and ite Surplus would be increased by $367,923.86. 

Securities carried at $1,044,038.45 in the above statement are deposited as required by law. 
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WILLIAM A. HAMILTON 
Hamilton, Ont. 
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Vice-President, New York 
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Arthur Young & Co., New York 
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Chubb & Son, New York 


GEORGE H. REANEY 
President, New York 


REEVE SCHLEY 
Vice-President, Chase National Bank, New York 


LANGBOURNE M. WILLIAMS, Jr. 
President, Freeport Sulphur Company, New York 


HENDON CHUBB, Chubb & Son, New York 
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HOME OFFICE: 90 JOHN STREET, NEW YORK, N. Y. 
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THE LENGTH OF THE LINE 
MEASURES THE LOSS OF GOODWILL 


@ In front of a counter, outside an office door, mak- 
ing application for service, Americans everywhere are 
standing in line. They’ re doing it because they realize 
they have to. They’ re doing it but they’re not liking it. 
Slowness and inefficiency of operation due to lack of 
help are placing in jeopardy the most valuable asset 
a business can have — the goodwill of its customers. 


Key executives all over the country have met this vital 
problem of manpower shortage. They’ ve met it and 
they’ve licked it with Kardex visible record control 
systems. For Kardex is designed not only for efficient 
maintenance of important records, not only to place 
at your fingertips a clear, predigested picture of opera- 
tion progress, but to do that job with greatly curtailed 
or inexperienced help... easily, rapidly, accurately! 
And that all adds up to better service! 


In the Banking field, the use of Kardex in signature 
verification saves time for the teller who is unfamiliar 
with the regular customers. Kardex, too, exercises 
automatic control over mortgage and loan records, 
the visible signal instantly spotting need for action 
on payments in arrears. And, as a solution to a new 
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and pressing problem, Kardex has been successfully 
employed in the control of ration coupon accounts. 
Kardex has enabled thousands of organizations to 
meet the problem of inadequate, untrained help. Let 
Kardex do the same for you! 


A Remington Rand Systems and Methods Engineer 
is ready to serve you. He and his associates have in- 
stalled Kardex Systems that have successfully met an 
infinite number of record control problems. Call your 
nearest Remington Rand office today for his compe- 
tent counsel and assistance! 


Kardex is now available 
in finely constructed, smart 
appearing wood cabinets 
designed for permanent use. 
Kardex employs no critical 
war materials, may be had 
without a priority rating. 
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With an eye to the future, many manu- 
facturers in the United States are think- 
ing today, more than ever before, in 
terms of markets south of the Rio 
Grande. For they recognize that inter- 
American trade is vital to the economy 
and solidarity of our hemisphere and 
they realize that it offers great possibili- 
ties of a lasting nature. 

Knowing how and where to begin 
when a company seeks to enter Latin- 
American commerce is, however, not 


always easy. The Chase National Bank 


for many years has maintained branches 
in the Caribbean area and close relations 
with leading financial institutions in 
every commercially important city in 
South America. The Foreign Depart- 
ment of the Chase thus has a timely and 
well-rounded knowledge: of business 
and financial conditions in Latin-Ameri- 
can markets. 

These facilities are placed at the dis- 
posal of our domestic correspondents 
and provide a valuable service for their 


own customers. 


THE CHASE NATIONAL BANK 


OF THE CITY OF NEW YORK 


Member Federal Deposit Insurance Corporation 
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No-Minimum-Balanee Accounts 


Increase In Popularity 


This 106-year-old bank now has more no-minimum-balance ac- 
counts than accounts subject to analysis. In addition to relating his 
own bank’s experience, the author reviews the situation generally. 


ODAY, the number of people 

who maintain no-minimum- 

balance, or pay-as-you-go 
checking accounts is legion. In view 
of the phenomenal growth and the 
remarkable popularity of this form 
of checking service, it is interesting 
to recall the initial reception ac- 
corded the pay-as-you-go idea. 

The general reaction, as I recall 
it, was not exactly favorable. Many 
bankers voiced the opinion that it 
was nothing more than.a fad of 
temporary expedience and would 
be short lived. Others, thinking in 
terms of revenue from existing 
service charges, feared that it would 
result in a substantial reduction in 
the amount of service charges 
obtained from regular checking 
accounts. That both these were 
mistaken views, even the most 
“doubting Thomas” must now ad- 
mit. No-minimum-balance check- 
ing is already well established on 
a permanent basis—even growing 
by leaps and bounds—and the ex- 
perience of banks all over the coun- 
try proves beyond question that it 
does not affect to any appreciable 
extent revenue being received from 
regular checking accounts. 

Few bankers realized, at its in- 
ception, that in the short space of 
seven years the “no-minimum- 
balance” idea would open up an 
entirely new field of profitable 
business. We bankers were slow to 
recognize the opportunity afforded 


By PHILIP K. BARKER 


Asst. Vice President, Granite Trust Co., 
Quincy, Massachusetts 


us to serve a large segment of our 
population which had little or no 
contact with commercial banks—an 
opportunity not only for direct 
profit but also to improve our public 
relations by creating valuable cus- 
tomer contacts. We failed to see the 
profit and good will possibilities 
inherent in a personal checking 
service—nor did we appreciate that 
the market for this service includes 
the great majority of the people in 
every community. It seems not to 
have occurred to us that the non- 
checking public could be induced 
to do business with us on a profit- 
able basis, if we only made avail- 
able to them a personal checking 
service at a reasonable cost to the 
indivdual customer, based on the 
limited service the great majority 
of the public needs. 

Much of the early adverse opin- 
ion expressed against no-minimum- 
balance checking service was remi- 
niscent of that directed against 
the opening of personal loan de- 
partments by banks when pioneer- 
ing banks first entered into that 
uncharted field of banking service. 
Critics of personal loans by banks 
argued that operating costs would 
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not permit an adequate margin 
of profit. Banks, these critics 
maintained, were wholesalers, not 
retailers of credit; therefore, not 
set up to handle small personal 
loans, such as those required for 
automobile financing. 

When the National City Bank of 
New York formally announced its 
personal loan department, nation- 
wide editorial comment voiced ap- 
proval. Yet it was not until several 
years later that banks in general 
embraced the personal loan idea as 
a source of direct profit in itself. 
There are other striking parallels 
between these two departments of 
a bank. In each field, profits are 
dependent to a large extent upon 
volume. Another similarity is that 
the low cost checking account, 
stripped of all of the service frills 
of regular checking accounts, ap- 
peals to the same substantial mid- 
dle class of society—the same peo- 
ple who prefer to finance their pur- 
chases through a bank rather than 
a loan company, or to obtain ready 
cash to meet emergencies in this 
way. 

Just as happened in the case of 
personal loans, there is ample evi- 
dence today to indicate that banks 
in general have accepted no-mini- 
mum-balance checking service, not 
only as a profitable source of income, 
but also as a prolific source of new 
business for other departments of 
the bank. A recent survey of the 





Thousands of new wage earn- 
ers constitute a vast new 
market to which banks can 
merchandise a no-minimum 
service. 


200 largest banks in the United 
States discloses that 66 of them 
offer no-minimum-balance check- 
ing accounts as a standard service, 
with a fairly large percentage of 
the remainder either preparing to 
announce such service or investi- 
gating the respective merits of the 
different no-minimum-balance 
plans available. It is interesting to 
note that 53 of these 66 banks oper- 
ate their no-minimum-balance 
service on the pre-payment prin- 
ciple, whereby the depositor pur- 
chases a book of checks in advance. 
The remaining 13 operate on a “per 
item” principle whereby the ac- 
count of the depositor is charged a 
certain fee for each check paid and 
each item deposited. 

When one considers that several 
of the 200 banks included in the 
survey referred to are trust com- 
panies performing fiduciary serv- 
ice only, the high percentage of 
these larger institutions offering 
no-minimum-balance checking as 
a standard service becomes all the 
more imposing. 

Three and one half years ago our 
bank decided to enter the no- 
minimum-balance field and after 
long and careful consideration 
chose the pre-payment plan—20 
checks for $1.50. 

The plan at our bank also in- 
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cludes the attractive sales feature 
of having the depositor’s name im- 
printed on each check. This lends 
prestige to the checks and avoids 
the necessity of assigning an ac- 
count number to each depositor. 
Under other plans, without im- 
printing, the account number must 
appear on all checks and on all de- 
posit slips as well. This require- 
ment being an obvious departure 
from regular checking practice, has 
the effect of automatically disclos- 
ing the type of account carried, and 
is therefore a definite disadvantage 
from a sales standpoint. Many of 
the prospects for this type of busi- 
ness are substantial persons in the 
community, but as they require 
only six to eight checks a month on 
the average, they would normally 
prefer the no-minimum-balance 
idea to the regular checking account 
plan. 

It is interesting to note in this 
regard that our bank has accumu- 
lated a larger number of no-mini- 
mum-balance checking accounts in 
three and a half years of operation 
than we have regular checking ac- 
counts after 106 years of active 
existence. This is a remarkable 
demonstration of the popularity of 
the no-minimum-balance idea. And 
this growth has not been at the 
expense of our regular checking 


department, as that department, 


too, shows a substantial growth in 
the number of accounts during the - 


same period. 


The medium and smaller banks 


of this country were reluctant at 
first to accept the idea of no-min- 


"ee a 


imum-balance checking accounts, © 


but gradually they have adopted 


the plan, first by the hundreds and — 


during the past few years by the 


thousands. Many of these banks — 


recognize the close _ relationship 
existing between their personal 
loan departments and the no-min- 
imum-balance checking service, by 
charging personal loan officials 
with the responsibility for building 
up the volume of no-minimum- 
balance accounts. They are also 
utilizing equipment and personnel 
now available because of the dimin- 
ishing personal loan volume caused 
by changed economic conditions 
and by regulation restrictions. In 
so doing, these banks are not only 
creating a new source of profit, but 
also building a large reservoir of 
prospects for their personal loan 
departments when credit restric- 
tions are lifted and automobiles, 
refrigerators, radios and other con- 
sumer goods are again available. 

An important feature of no-min- 
imum-balance checking is the fact 
that it can be merchandised as such. 
It can be sold to the public with- 
out any necessity for justifying 
charges. In other words, it is ac- 
cepted by the public at its face 
value. The customer has no diffi- 
culty in understanding the cost and 
he appreciates the control he can 
exercise over the monthly expense 
of his checking service. Here is a 
checking plan whereby he is not 
subjected to charges which he does 
not anticipate and which he does 
not understand. In that lies a fun- 
damental reason why the complete 
analysis procedure has failed as a 
substitute for the no-minimum- 
balance idea. 

A number of bankers have con- 
tended that there was no need for 
them to operate no-minimum- 
balance checking departments, as 
their regular checking accounts 
were on a complete analysis basis 
with former balance requirements 
eliminated. Yet, there does not ap- 
pear to be a single bank that has 
been successful in selling complete 
analysis as a substitute for no- 
minimum-balance or pay-as-you- 
go checking accounts. Many have 
attempted this, but soon discovered 
that the problem of educating the 
public to an understanding of com- 
plete analysis involves an exten- 
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sive educational and promotional 
program, with only meager results. 

To the general public, complete 
analysis procedure is still a check- 
ing account with unknown charges 
to be imposed each month. While 
these charges are eminently fair 
and equitable for regular checking 
account depositors, complete anal- 
ysis as such does not lend itself 
readily to “merchandising” or 
“packaging” and never can take the 
place of the genuine no-minimum- 
balance idea if a large volume of 
profitable new checking accounts 
is desired. This has been fully dem- 
onstrated in one particular instance. 
In a certain metropolitan center, 
two large competing banks have 
provided us with a splendid test of 
the relative results of advertising 
regular checking account service on 
a complete analysis basis as a no- 
minimum-balance plan, as against 
advertising a real no-minimum- 
balance checking service based on 
the sale of the check-book principle 
and advertised and promoted as 
such. One bank, the larger of the 
two, widely advertised the former 
plan, while the second bank was 
equally aggressive in advertising 
the latter plan. The public had a 
fair opportunity to choose, with the 
result that it quickly accepted the 
regular no-minimum-balance plan 
in preference to that based on com- 
plete analysis. The result of this 
test was so overwhelmingly in favor 
of the no-minimum-balance plan 
that it left us no doubt as to the 
public’s choice. This example 
coupled with the unfavorable re- 
sults obtained by every bank at- 
tempting to sell the public complete 
analysis as a substitute for no- 
minimum-balance checking serv- 
ice, is convincing proof that new 
checking accounts can be easily and 
quickly attracted when the cost to 
the customer is on a definite basis 
that can be readily understood. 
Complete analysis will not attract 
the same class of customers, nor 
does complete analysis overcome 
the erroneous conviction on the 
part of these people that they can- 
not afford regular checking ac- 
counts. 

That no-minimum-balance can 
be profitable has been demonstrated 
by the large number of banks 
throughout the country which have 
been successful in building a sub- 
stantial volume of these accounts. 
That such customers have a real 
value from a public relations stand- 
point and are productive of sub- 
stantial business for other depart- 
ments of the bank, cannot be ques- 
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Seven Features 
Favoring Pre-paid Service 


1. Theno-minimum-balance ac- 
count has opened up an entirely 
new field of bank customers. 

2. It is generally easier to sell 
the pay-as-you-go idea than it is 
to sell an analysis charge. 

3. This bank collects its fee in 
advance. It sells a book of twen- 
ty checks for $1.50. 

4. The depositor’s name is 
printed on every check, which 
lends prestige to this type of ac- 
count. 

5. This bank now has more 
no-minimum-balance accounts 
than regular checking accounts, 
although the number of regular 
checking accounts has been in- 
creasing. 

6. This bank sells many of its 
other services to those who buy 
its no-minimum-balance service. 

7. This is an opportune time to 
sell this prepaid service. 








tioned. Our bank has never offered 
a service that has elicited so many 
voluntary and favorable comments 
from the people of our community, 
and we definitely know that we 
have secured considerable profit- 
able business as a by-product of our 
no-minimum-balance department. 

The majority of no-minimum- 
balance customers are persons who 
have been converted from paying 
bills by cash or money orders. They 
represent a new army of bank cus- 
tomers who, because of their use 
of banking facilities, may be relied 
upon to be friendly to our private 
banking system-as it now exists. We 
should welcome additional volun- 
teers to swell the ranks of this 
army. The time may come when the 
goodwill of these people may be the 
deciding factor in our favor. 

Another feature of no-minimum- 
balance checking which is interest- 
ing from the profit angle is the fact 
that the experience of banks 
throughout the country shows that 
the average balance of these ac- 
counts ranges from $80 to $120 per 
account, Average balances in our 
department are close to the higher 
figure. With the large volume of 
such accounts that can be secured 
by the no-minimum method, the 
aggregate balance to the credit of 
these accounts can become a sub- 
stantial sum in itself. 


There was never a more oppor- 
tune time than the present to edu- 
cate the general public to the use 
of banking service. Travel restric- 
tions are common to all classes of 
people today. Running around to 
pay bills has become a burden. 
More and more persons need checks 
for the payment of income tax in- 
stallments. Today, with national 
income at its present high level, 
more persons have money and obli- 
gations. They are more receptive to 
checking account service than ever. 
They will respond favorably if the 
right type of service is presented to 
them. 

Mr. Gwilym A. Price, 1942 Chair- 
man of the ABA Public Relations 
Council, states that one of the prin- 
cipal objectives of the council is “to 
help to locate and define the most 
promising new markets, with spe- 
cial emphasis on meeting the re- 
quirements of those millions who 
for the first time in their lives have 
reached the point where they really 
need up-to-date and diversified 
banking service.” 

And Mr. A. L. Wiggins, vice 
president of the American Bankers 
Association very properly stresses 
the major importance of cultivating 
public goodwill. Let me quote some 
of his words of wisdom: “The kind 
of banks and the kind of banking 
we will have will be determined by 
the kind of banks and banking the 
public wants ... A favorable public 
attitude toward chartered banking 
is the most valuable asset the banks 
of the nation can have . . . Build- 
ing good will is a continuing and 
everlasting task and _ chartered 
banking cannot afford to neglect 
any opportunity for selling itself to 
the public . . . This is a task not 
only for organized banking but for 
every individual banker and bank 
employee.” 

Surely, the no-minimum-balance 
checking idea affords the best 
means available to serve the mil- 
lions of persons who are today in 
need of personal banking service, 
and at the same time it presents an 
excellent opportunity to start edu- 
cating these people to the use of 
other banking services and to the 
value of our American system of 
chartered banking. It is not suffi- 
cient, though, merely to make avail- 
able the service desired by the 
public. Modern and up-to-date 
methods of advertising and busi- 
ness promotion must be employed, 
in order that the public may know 
and understand the conveniences 
and advantages that such services 
afford them. 
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Remittance Sheet 


LAST ENDORSER 


These forms represent an improvement over the usual transit letter technique, but still 
require a lot of unnecessary work. The article suggests further refinements. 


Transit Letters. Simplified 


It was once thought to be necessary to keep a lengthy record of each item sent 
to an out-of-town bank for collection. Many have now learned that much 
time can be saved in transit work by simplifying the remittance sheet. 


is important to all banks 

which have not simplified 
their transit work. The letter is 
quoted as follows: 

“We are searching for a system 
to reduce labor and handling in the 
writing of our transit letter. At the 
present time we use a letter, a 
sample of which is enclosed. 

“This system is an improvement 
over our old method, yet with time 
being limited, we are wondering 
what we can do to cut down the 
time required to handle our remit- 
tance quicker and still have a good 
record.” 

A sample of the remittance sheet 
sent by this cashier contained five- 
columns on that part which is re- 
tained by the bank, and three 
columns on that part which is sent 
with the items for collection. The 
one part folds over the other, and a 
carbon sheet is used between the 
two. 

That part which goes with the 
items has these three columns: 1. 
Amount; 2. Date of Item; 3. Drawn 
On. 

In addition to those three col- 
umns, the portion which is retained 
by the bank has these two addi- 
tional columns: 4. Maker; 5. Last 
endorser. 
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A READER raises a point which 


It is not surprising that this 
cashier was seeking for a more sim- 
ple form. It must have required a 
great deal of time to write transit 
letters on this form. A typewriter 
adding machine was necessary. 

Correspondent banks are now 
perfectly willing to accept an add- 
ing machine tape with the transit 
letter. This tape contains nothing 
but a list of the amounts of the 
checks, drafts, and money orders 
enclosed. Neither the date on the 
item nor the name of the bank on 
which the item is drawn is given. 

This, of course, is the ultimate 
simplification of a transit letter. 
Certainly there must always be a 
list of the items, but many banks 
are using nothing more. 

After all, the additional informa- 
tion is needed only by the sending 
bank, and so it is necessary for that 
bank to determine how much addi- 
tional information it will need in 
case an item is lost or has to be 
traced for some other reason. Items 
are lost, and sometimes they are 
never found. Whole letters are lost. 
In fact, a California bank recently 
reported that it lost four transit 
letters in one week. 

Most banks protect themselves 
completely against the loss of one 
item or a whole letter by photo- 


graphing every item in the letter 
before it leaves the bank. This is 
about as near to a perfect protec- 
tion for the sending bank as can be 
provided. It is even better than five 
columns of information written on 
a remittance sheet, for the photo- 
graph of the items is accepted by 
courts as sufficient evidence for any 
court case. 

Furthermore, the bank has the 
proper evidence to present to its 
customers or to its correspondent 
bank in case of a claim. 

Let us assume that the old remit- 
tance sheet submitted by our cash- 
ier friend were to be used. An item 
would have to be described as fol- 
lows: Amount, $107.50; Date of 
item, February 1, 1942; Drawn on, 
First National Bank, Stevens Point, 
Wisconsin; Maker, Andrew Middle- 
ton; last endorser, Overton Motor 
Sales. 

All that information is shown in 
a photograph, but there is a ques- 
tion whether all of it will be 
needed. Even those banks which do 
not have photographic equipment 
have found it’ entirely satisfactory 
to avoid sending anything but an 
adding machine tape with the tran- 
sit letter. 

If the letter is lost, a duplicate of 
the remittance sheet is used to 
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reconstruct the list of items. Some- 
times it is necessary to compare the 
deposit slips for the day with the 
remittance sheet in order to find out 
who deposited certain items which 
have been lost. 

The California bank which re- 
ported four letters lost in one week, 
had to reconstruct the letters in 
this way, and it required many 
hours of work on the part of the 
employees. 

If the items are not to be photo- 
graphed, then it would seem that 
the amount and the name of the 
last endorser ought to be kept. 
Then if a letter is lost, it may be 
reconstructed by finding the deposit 
slips of only those depositors who 
are listed as the last endorsers. 

This would require much less 
time than if it were necessary to 
go over all of the deposit slips for 
the day. 

The remittance sheet, therefore, 
might be reduced to two columns: 
1. Amount 2. last endorser. 

Some banks have saved them- 
selves a great deal of time by as- 
signing numbers to each depositor 
(the number printed on the check 
near the signature), and _ these 
numbers are much more quickly 
entered on a remittance sheet than 
the name of the depositor. It is quite 
common practice too to use the 
ABA transit number in place of the 
name of the bank, if a bank’s name 
is to be entered. 

The procedure suggested by the 
American Bankers Association and 
published in its book of forms is 
slightly different. The remittance 
letter in this book has two columns, 
but one is for drawee and the other 
is for amount. 

Many operating men believe, 
however, that the name of the 
drawee is less important than the 
name of the last endorser, when a 
letter has to be reconstructed. The 
name of the drawee is not impor- 
tant to the correspondent bank re- 
ceiving the letter. However, in a 
comment in the ABA publication 
this suggestion is made: 

“In smaller banks, consideration 
could also be given to the elimina- 
tion of description on transit items, 
except in the case of Federal Re- 
serve cash letters, even though 
photographic records are not main- 
tained. A bank, and especially a 
country bank, whose total transit 
items do not exceed six hundred a 
day can readily dispense with the 
description on transit cash letters. 

“This is particularly the case 


where a batch or block method is 
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in use, since under such a system 
it should be a simple matter. to 
trace the majority of items to their 
source of origin, and inasmuch as 
ABA numbers would be shown on 
the deposit tickets, full identifica- 
tion for all purposes would be 
available. Some difficulty might 
possibly be experienced in tracing 
items for even amounts, but 
through a process of elimination 


such items could ultimately be 
identified. The occasional search 
would be far more than compen- 
sated for by the time-saving ef- 
fected generally.” 

Most of the city correspondent 
banks have simplified transit let- 
ters, and they will be glad to give 
their friends in smaller places ad- 
vice as to just how far this simplifi- 
cation may go. 





Possible Duplication Of 
Vault Keys 


When a bank has bought safe de- 
posit boxes over a period of years 
from different companies, and has 
arranged for the use of the same or 
similar lock, so that duplicate guard 
keys may be used, it has taken the 
chance of having these different 
manufacturers make the locks with- 
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out having any knowledge of the 
other locks in the vault, and for that 
reason, may have duplication of 
keys. This situation will become 
very awkward if discovered by a 
customer. This is particularly pos- 
sible in the locks with a few tum- 
blers, thereby providing for a com- 
paratively small number of changes 
in keys, and it can occur where 
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CENTURY AGO, THE SULTAN OF LOGGUN, AFRICA, HAD A 
NICE “RACKET.” EACH WEDNESDAY HE ALTERED CURRENCY 
VALUE TO SUIT HIMSELF! IF HE HAD HOUSEHOLD PURCHASES 
TO MAKE, CURRENCY VALUE SKYROCKETED; BUT WHEN 
TAXES WERE DUE, HE PROCLAIMED MONEY BELOW PAR. 
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How New Loans Are Found 
Results Of A Bankers Monthly Survey 


Why is it that a bank in Rhode Island has $71,000 in loans with only 
$40,000 of deposits while another bank in Texas has only $26,000 in 
loans with $65,000 in deposits? Read the experiences here of bankers in 
five other states and you may conclude that the officers of one bank 
hunt for loans while those of the other sit and wait for loans to come. 


Loans Paid For Coal 
In Advance 





a+ 
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MINNESOTA banker discov- 

ered that some of the custom- 
ers of a local coal dealer paid more 
for their coal than others, simply 
because they could not pay their 
bills until after the coal had been 
used. From a conversation with the 
dealer, the banker learned that 
during the summer the dealer could 
buy coal much more cheaply than 
during the wnter time, and there- 
fore, could sell a year’s supply to a 
customer at a much lower price if 
the customer could pay for the coal 
in advance. 

The differential was so great that 
the customer, the dealer, and the 
bank could all make money if the 
bank would lend the customer the 
money to buy his needed coal in 
advance, and then collect from the 
customer in uniform monthly pay- 
ments. 

The banker went over the deal- 
er’s list of customers, and selected 
only those whom he knew to be 
reliable and who had the ability to 
make regular monthly payments. 
The customer started to pay for his 
coal two or three months before he 
started to use it, but he did not pay 
much in any one month. 

The dealer had cash in advance 
during the summer and early fall, 
and was able to buy his coal at the 
lower rates for cash. 

In addition to buying coal to fill 
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these orders, he was able to buy an 
additional supply at the lower rate 
to sell later on at the higher winter 
rates. He made more profit during 
the winter months than dealers who 
did not get the bank credit. 

The bank, in turn, had a number 
of very profitable, promptly-paid 
loans. 

— | 


A Loan To A 
Normal School Student 





HILE attending a reception at 
a Normal school, a Wisconsin 
banker was introduced to a young 
lady and engaged in a conversation 








What The Five Loans 
Were For 


1. To enable home owners to 
buy coal in advance at a reduced 
rate. - 

2. To enable a normal school 
student to complete her educa- 
tion. 

3. To enable a dairyman to 
buy five cows. 

4. To enable a lumber dealer 
to turn some of his book accounts 
into cash. 

5. To enable a customer to buy 


a school bus with which to earn 
a living. 


with her regarding the cost of an 
education. 

“The cost isn’t too much,” said the 
young lady, “but I don’t know how 
I’m going to raise the funds to com- 
plete my course. I have two more 
years.” 

The banker found out how much 
it would take to finance the young 
lady’s education for those two years. 

“Have you something you could 
offer as security if I were to lend 
you the money?” asked the banker. 
“Two years is a long loan, but with 
the proper security I might be able 
to help you out.” ; 

The young lady did not think that 
she had any security, but in the 
course of the conversation, she men- 
tioned having the deed to a farm. 
Upon investigation, the banker 
learned that a mortgage on the farm 
would be splendid security, and the 
bank had trust funds that were 
available for long term investments 
that could be used in this way. The 
young lady borrowed $75 at a time, 
making a new note each time she 
needed funds. 

Within two years after she had 
finished school, she was able to re- 
pay, from her earnings as a teacher, 
all of the money she had borrowed. 

—(—— 


A Bank Loan Buys Five Cows 





NEBRASKA banker rose early 
one morning and, in starting 
off for a stroll, met the milkman 
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delivering the milk. In the course 
of a short chat, the milkman in- 
vited the banker to his farm to see 
how he handled the milk. The 
banker accepted the invitation, and 
when he arrived there he visited 
not only the milk house where the 
milk was pasteurized and bottled 
but also the barns. 

“How’s business?” 
banker. 

“Business is extra good,” said the 
milkman. “The only thing is, I 
ought to have more cows. I could 
sell more milk if I had them.” 

“Why don’t you buy more cows?” 
asked the banker. 

“I don’t have enough spare cash.” 

“How much would it take?” 

“Well,” said the milkman, “I 
should like to buy five cows, and that 
would cost about $900.” 

After a little figuring as to the 
extra income these five cows would 
produce, the banker offered to lend 
the money to buy the cows if pay- 
ments would be made on the note 
at least once a month. The customer 
benefited from the loan and so did 
the bank. 


asked the 


—f—— 


Loans Found On The Books 
Of A Lumber Dealer 





O YOU have a lot of accounts 

on your books?” asked a New 

Jersey banker of one of his lumber 
dealers. 

“Do I?” exclaimed the dealer. “I 
don’t know how in the world I’m 
going to ever get them collected.” 

“Why do you carry sO many ac- 
counts?” asked the banker. 

“Oh, I don’t know. I wonder that 
myself sometimes. I guess it’s just a 
habit.” 

“Don’t you suppose that some of 
your customers could borrow money 
at the bank?” 

“Well,” said the dealer, “I think 
they are all good credit risks. It 
seems to me that the bank ought 
to think so, too.” 

“Do you mind my going over your 
list of accounts with the object of 
seeing if I can take some of them 


off of your hands?” asked the 
banker, 
“Say,” asked the dealer, “am I 
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dreaming, or do you mean that?” 

“Yes, I mean it,” said the banker. 

The banker selected quite a num- 
ber of very high-grade credit risks 
from the dealer’s open accounts and, 
with a little tact, the people were 
persuaded to borrow the money 
from the bank and pay the dealer. 
The result was that the bank 
secured a number of fine loans. The 
dealer gave a small discount to his 
debtors, to encourage them to bor- 
row the money at the bank. This 
discount was more than the interest 
on the loan which he thought was 
justified in order to clear his books 
of the accounts. 

—o— 


Money Loaned To Buy 
A School Bus 


;_ ve 


MAN whom an Ohio banker 
had known for years sold his 
farm. 

“What are you going to do with 
the money?” asked the banker. 

“It’s not much money to do any- 
thing with,” said the farmer. “I had 
such a heavy mortgage on the place, 
and I sold it for such a low price, 
I’m just about even. I’ve got enough 
money, I guess, to support my 
family for the next eight or nine 
months, but after that, I’ve got to 
earn some money in some way or 
another.” 

Six months went by, and still this 
man had not discovered any work 
for himself. 

In the meantime, the local school 
board had voted to provide school 





Share Your Experience 


Five bankers were willing to 
tell of their experiences in this 
article for your benefit. Won't 
you repay them by telling of 
some loan experience you may 
have had? 

Just tell the occasion for the 
loan, in a letter, and mail it to 
Bankers Monthly, 536 S. Clark 
St., Chicago, Illinois. 





buses for children that came in from 
the country. They advertised for 
bids to be made by persons who 
were willing to operate school 
buses. 

The banker thought of the farmer 
who had sold his farm. He called 
him on the telephone and asked him 
to drop into the bank. 

The result was that the bank lent 
what money this man needed to buy 
the truck, after he had secured a 
contract with the school board to 
do the work. It was a good loan for 
the bank, because the man had a 
regular income at a known price 
and a contract to continue the work 
for a time long enough to insure the 
bank full payment of its note. 


Advertisements 
Tremendously Increased 
This Bank’s Usefulness 


The Citizens & Southern National 
Bank of Atlanta, Georgia, has just 
reproduced its 1942 advertising 
campaign and offers to send it to 
any interested banker. 


The campaign consists of a series 
of 40 two-inch editorials touch- 
ing on various phases of the war 
effort. Their editorial significance 
was so clearly defined that in a 
number of instances, the news- 
papers carrying them broke their 
editorial page to insert the Citizens 
& Southern message as the only ad- 
vertisement on the page. 

Speaking of the campaign, Lewis 
F. Gordon, vice president in charge 
of Public Relations for the eighteen 
banks of the Citizens and Southern 
System makes the following com- 
ments: 

“Public reaction to this cam- 
paign has indicated clearly that 
people do look to their banks for 
leadership in both thinking and 
action—particularly in situations 
which affect them economically 
and financially. In discussing any 
given situation we have ap- 
proached it with no bias or prej- 
udice except that of the good of 
the nation and the winning of 
the war. On occasion, we have 
dared to be critical of both capi- 
tal and labor and even of gen- 
eral public apathy in particu- 
lar situations, yet even those 
criticized have conceded our fair 
and frank approach and have 
accepted our comments as being 
pointed toward the one end on 
which the nation is united—vic- 
tory at the earliest possible 
moment and at the least possible 


(Continued on page 127) 
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Sixteen Clearing Houses 


Have Changed Rules On Return 


Since Bankers Monthly published the suggestions for changed 
clearing house rules to allow for returning dishonored checks 
the following day, 16 cities have reported making the change 
with complete satisfaction to all of their member banks. 


N THE May, June, and August 
issues of Bankers Monthly, last 
year, were published articles 

suggesting the benefits to be de- 
rived from the elimination of a 
clearing house rule which has re- 
quired the return of dishonored 
items the same day as received. 

Information for these articles was 
gathered by personal contacts and 
correspondence with bankers all 
over the country. Since the inves- 
tigation was started, 16 clearing 
houses have reported that their 
rules have been changed, with great 
satisfaction to member banks. 

The Seattle, Washington, Clear- 
ing House was the first to make the 
change, and a letter from R. S. 
Walker, chairman of the rules com- 
mittee, stated that the subject was 
brought to his attention by our 
questionnaire. 

A quotation from his letter is as 
follows: “I thought you might be 
interested in knowing that this mat- 
ter was subsequently referred to 
the rules committee, of which I am 
chairman, and on our recommenda- 
tion, the clearing house association 
at its meeting on March 4, 1942, ap- 
proved delayed posting. 

“The practice here is going to be: 
Return on the day cleared any un- 
paid items of $500 or over, while 
those for a lesser amount can be 
held over until the following morn- 
ing and returned not later than 
eleven o’clock, except on Saturdays 
when the time limit is 10:30.” 

The next change was made in 
New York City on May 28. Then 
followed the other cities whose rules 
went into effect on the days given: 


San Francisco, Calif......... June 1 
Peruana, (Ore... .....issc00 June 15 
Atlanta, Georgia.......... June 30 
Salt Lake City, Utah........ July 1 


Tacoma, Washington. .September 4 
Newark, New Jersey .September 29 


Buffalo, New York...... October 1 
Indianapolis, Ind........ October 5 
108 


Houston, Texas......... October 7 
San Antonio, Texas....October 23 

There are several other clearing 
houses now considering a change in 
the rules. 

Mr. R. S. Hayes, secretary-man- 
ager of the Salt Lake City Clear- 
ing House Association writes: 

“Our member banks are entirely 
satisfied with this change in pro- 
cedure and, to date, have experi- 
enced no difficulty insofar as provi- 
sions of the Negotiable Instruments 
Act in regard to ‘notice of dis- 
honor’ is concerned. It permits a 
simplification of procedure in the 
bookkeeping departments, elimi- 
nates the rush to complete posting 
of all items received each day be- 
fore a reclamation dead-line. Some 
of our banks, as a result of this 
change, are now posting individual 
books the following morning and 
some are operating night shifts. The 
savings of time and personnel are 
obvious.” 





Benefits From 
Returning Dishonored Items 
The Next Day 


1. Delayed posting is facili- 
tated, and its complete benefits 
experienced. 

2. Rush work and its accom- 
panying errors is eliminated. 


3. The necessity of calling 
tellers to inquire if a deposit has 
been made which will prevent an 
impending overdraft is obviated. 


4. Clerical work is greatly 
simplified. 

5. Costs are reduced, because 
fewer bookkeepers are needed. 


6. New employees can learn 
the routine more quickly. 


Mr. J. W. Wick, secretary of the 
Portland Clearing House, Portland, 
Oregon, says: “Under recently re- 
vised rules governing the ex- 
changes at the clearing house, dis- 
honored items must be returned to 
the clearing house not later than 
11 o’clock in the morning on the 
following business day. There is no 
exception as to the size of the check 
being returned, the only exception 
to the rule being that items drawn 
by other banks on a drawee mem- 
ber shall be returned on the same 
day on which they are presented. 

“The rule has been in effect since 
June 15 (1942) and it appears to 
be operating quite satisfactorily. 
Considerable thought and study 
was given to the subject and at- 
torneys consulted before the rule 
was accepted. 

“Most of the member banks have 
adopted some form of delayed post 
ing, and, of course, the late return 
of dishonored items is of material 
assistance to those banks.” 

One possible objection which has 
occurred to members of many clear- 
ing houses is the legal angle. Many 
have thought that it is illegal to 
return checks the day after they are 
received. Even the counsel of some 
clearing house associations have 
warned against the possibility of 
illegality in changing the clearing 
house rule. The Clearing House As- 
sociation of Indianapolis, Indiana, 
got such an opinion from its legal 
counsel, but changed its rules 
nevertheless, 

A letter from Mr. George C. Cal- 
vert, secretary-manager of the 
clearing house, reads as follows: 
“On October 5, we began operating 
under a rule which permits the re- 
turn of dishonored checks through 
a “go-back” clearing at nine o’clock 
of the day following that on which 
they were cleared except that items 
of five hundred dollars or over must 
be returned by messenger directly 
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to the clearing bank on the same 
day. 

“I enclose a copy of the opinion 
rendered by counsel and which was 
considered by our operating com- 
mittee before recommending the 
change in the rule. You will note 
that the legal opinion is adverse to 
the action subsequently taken, but 
our members were of the opinion 
that the benefits in the way of con- 
venience outweighed the risk.” 

Mr. Thomas G. Leighton, secre- 
tary-manager of the San Antonio, 
Texas, Clearing House Association 
referred to the legal angle in a let- 
ter, as follows: 

“Before amending our by-laws, 
we had a legal opinion from one of 
our leading law firms here, who ad- 
vised us that there was no liability 
on any of the banks by making this 
change.” 

Mr. Thomas B. Paton, asst. gen- 
eral counsel for the American Bank- 
ers Association, New York City, 
after considering the matter, an- 
swered a letter from the editor of 
Bankers Monthly, regarding the 
legal phases as follows: 

“If a fair statement of the law 
is to be made, I think it might be 
placed on a conditional basis; for 
example, it may be stated generally 
that although the unpaid items are 
returned in the morning of the next 
business day following the original 
clearing, the Negotiable Instru- 
ments Act seems to be complied 
with if 

1. The record shows a dishonor 
on the day of original clearing and 

2. Notice of dishonor is given in 
accordance with the provisions of 
the act on the next business day 
following such clearing. 

“Formal protest or noting for 
protest to be valid must be made 
on the day of dishonor. Members 
of the clearing house associations 
should be governed by these legal 
requirements in calculating the 
time of the unpaid items and for 
receipt of usual notice of nonpay- 
ment. I note your statement that 
since publication of your articles, 
several clearing houses have 
changed their rules including New 
York City; Newark, New Jersey; 
Seattle, Washington, and Atlanta, 
Georgia. Apparently the movement 
is spreading rapidly as banks are 
anxious to streamline their oper- 
ations and to effect war economies.” 

In order that our readers may 
have that part of the Negotiable 
Instruments Act which refers to the 
return of dishonored items before 
them, we reprint it from the Uni- 
form Negotiable Instruments Act 


March, 1943 


Clearing Houses 
Which Have Changed 
Their Rules 


1. The following clearing 
houses allow the return of all 
checks, regardless of size the 
following day: 

Savannah, Georgia 
Tacoma, Washington 
Buffalo, New York 
Birmingham, Alabama 
Salt Lake City, Utah 
Portland, Oregon 
Newark, New Jersey 


2. The following clearing 
houses allow the return of all 
checks under $500 the following 
day: 

Seattle, Washington 
New York, New York 
Atlanta, Georgia 

San Antonio, Texas 
Houston, Texas 
Indianapolis, Indiana 
Spokane, Washington 

3. The following clearing 
houses allow the return of all 
checks the following day only to 
outlying banks, that is, those 
outside of a ten mile radius from 
downtown district: 

San Francisco, California 
Los Angeles, California 





which is the law in every state, and 
all of the United States possessions. 
This law reads as follows: 

“Sec. 102. (Time Within Which 
Notice Must Be Given.) Notice may 
be given as soon as the instrument 
is dishonored; and unless delay is 
excused as hereinafter provided, 
must be given within the times fixed 
by this act. 

“Sec. 103. (Where Parties Reside 
in Same Place.) Where the person 
giving and the person to receive 
notice reside in the same place, 
notice must be given within the 
following times: 

(1). If given at the place of busi- 
ness of the person to receive notice, 
it must be given before the close of 
business hours on the day following. 

(2). If given at his residence, it 
must be given before the usual 
hours of rest on the day following. 

(3). If sent by mail, it must be 
deposited in the post office in time 
to reach him in usual course on the 
day following. 

“Sec. 104. (Where Parties Reside 


In Different Places) Where the per- 
son giving and the person to re- 
ceive notice reside in different 
places, the notice must be given 
within the following times: 

(1). If sent by mail, it must be 
deposited in the post office in time 
to go by mail the day following the 
day of dishonor, or if there be no 
mail at a convenient hour on that 
day, by the next mail thereafter. 

(2). If given otherwise than 
through the post office, then within 
the time that notice would have 
been received in due course of mail, 
if it had been deposited in the post 
office within the time specified in 
the last subdivision.” 

The Uniform Negotiable Instru- 
ments Act says that dishonored 
items may be returned the day fol- 
lowing, so it seems perfectly clear 
that there is no reason why clear- 
ing houses should not change rules 
to allow for the return of dishon- 
ored items on the day following 
their receipt. 

Further, it is clear that the size 
of the item makes no difference. 
That is, there is no requirement of 
the law which should make it 
necessary to return large items the 
same day and smaller items the day 
following. 

As a matter of fact, some of those 
cities which have a rule which al- 
lows the return of items under $500 
the following day, but requires the 
return of items of $500 and over the 
same day have complicated the mat- 
ter unnecessarily. Several of them 
are now considering removing the 
restriction entirely so that any item 
may be returned the following day. 

This is being considered in New 
York City, and in Seattle, Washing- 
ton. In a letter from K. Winslow, 
Jr., executive vice president of the 
Seattle Trust and Savings Bank, 
regarding this matter he says: 

“The change in clearing house 
rules to allow the return of dis- 
honored checks the following day 
has not only eliminated the rush 
work that was necessary to return 
checks, but has permitted us to 
adopt complete delayed posting. 

“In the period of one year ending 
October 31, our checking activity 
increased 31% due largely to the 
tremendous amount of war work in 
Seattle. During the same period, 
personnel turnover for the depart- 
ments involved reached 200% or 
more. The combination of inexperi- 
enced help and increased activity 
made it impossible on heavy days 
to meet the dead line for returns. 

“Under the new rules, items of 


(Continued on page 117) 
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This Journal Sheet Proof Plan 
Provides Analysis Figures 


Each bookkeeper handles 850 accounts and completes 
his work in six and one-half hours. The operating officer 
likes the plan, because it includes a proof of posting. 


UR commercial bookkeeping 

system, which we call the 

Journal Sheet Proof Plan, 
has some of the characteristics of 
the dual posting system and some 
of the characteristics of the de- 
ferred posting system. Under our 
new plan, the transactions affecting 
the customers’ accounts are first 
posted on a journal sheet and then 
posted to the customers’ accounts. 
Part of the transactions are posted 
on the day received and part are 
posted on the succeeding business 
day. 

Our new plan retains the speed 
of the deferred or single posting 
system because the extra posting 
operation does not require more 
time than the operations it replaces 
under our previous method. It also 
has the qualities of safety and ac- 
curacy more prevalent in the dual 
system. 

The record of the customer’s ac- 
count is placed on a combination 





Six Advantages Of 
The Proof Plan Of Posting 


1. The prelisting of old bal- 
ances on accounts affected was 
eliminated. 


2. We save checking back 
credits daily. 

3. We save bringing down 
balances on the statements at 
the month end. 


4. We save counting the debits 
on all statements. 

5. A debit count is printed as 
a by-product of our posting. 

6. The analysis and float in- 
formation is posted daily as a 
by-product of posting with very 
little additional time of the book- 
keeper. 
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By CHARLES W. HEWITT 


Vice President, The Detroit Bank, 
Detroit, Michigan 


form consisting of statement sheet, 
carbon paper, and ledger sheet. The 
original of this form is the cus- 
tomer’s statement and the dupli- 
cate is the ledger sheet. The state- 
ment sheet is divided into two sec- 
tions. One section, the statement of 
the account rendered to the cus- 
tomer each month, contains two 
columns for recording debits, one 
for deposits, one for the date, and 
one for the new balance. The other 
section, the statement stub, used for 
analyzing the profit or loss in han- 
dling the account, contains columns 
for the day of the month, number 
of checks paid, balance, number of 
items deposited, clearings float, and 
transit float. 

The clearings are journalized and 
posted the same day received, and 
the journalizing and posting of the 
over-the-counter items are de- 
ferred to the morning of the next 
business day. At some branches, 
the items received in the first clear- 
ings are journalized and posted the 
same day received, and the items in 
the second clearings, which arrive 
too late at these ‘branches to be 
journalized and posted with the 
items of the first clearings, are 
combined with the over-the-coun- 
ter debits and then journalized and 
posted on the morning of the next 
business day with the credits. 

The bookkeepers sort, alphabet- 
ically, those clearings which are 
received from the distribution de- 
partment with a separate total and 
examine them for the proper dates, 
for the agreement of the amounts in 
the bodies with the figures, for 
proper endorsements, and for the 
genuineness of the drawers’ signa- 
tures. 

The first posting operation is 


called the journal sheet posting. 
For this operation, a yellow sheet 
is inserted into the machine to dis- 
tinguish it from the white sheet 
used later in the statement posting 
operation. After the machine totals 
are cleared, the account to which a 
check or checks are to be posted, is 
located in the ledger tray. Without 
removing the statement from the 
tray, the old balance and the check 
or checks are recorded on the jour- 
nal sheet. The machine is adjusted 
so that after the last check or 
checks are posted, the machine 
automatically prints the new bal- 
ance and returns the carriage with- 
out opening to the old balance posi- 
tion. 

In the meantime, the operator has 
found the next account to be posted 
and, without any delay, posts the 
transactions of that account. After 
all the transactions have been 
posted on the journal sheet, the 
amount of the old balance, the 





What One Bookkeeper 
Does In Six And One-Half 
Hours Per Day 


1. Handles between 750 and 
850 accounts. 

2. Checks signatures, dates, 
and endorsements on about 1,000 
checks. 

3. Fine sorts, alphabetically, 
all debits and credits on her 
ledger after they are taken from 
the sorter-graph. 

4. Journalizes and posts be 
tween 1,100 and 1,200 debit and 
credit items. 

5. Posts float. from deposit 
slips. 

6. Cancels and files all her 
checks. 
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Mr. John W. Doe STATEMENT OF YOUR ACCOUNT WITH 
THE DETROIT BANK — 





CUSTOMERS STATEMENT ANALYSIS STUB 


amount of the debit or debits, and attempting to balance these items all the items received from the dis- 
the amount of the new balance for after the journal sheet posting is to tribution department. 
each account affected by transac- insure an immediate recording of After the clearings are journal- 
tions will be printed on the journal sii clini Si iad ized, the checks recorded on the 
sheet. In addition to this it will also No. 2 To peel roe eee aa ‘ana journal posting sheet are then given 
show a total for all the debits ince the count of items, indicating the mis- t© an alternate bookkeeper for post- 
posted and a total of all the new ake to the bookkeeper, and shows the cor- ing to the statements. This book- 
balances of the accounts affected rected float in red as indicated. keeper inserts a white journal sheet 
by transactions. ; (called the statement posting 
During this operation, checks sheet) and a carbon sheet into the 
which cannot be paid because of machine and then proceeds to post 
insufficient funds, uncollected funds, the items to the statements in the 
stop payments, or for other reasons same sequence that they had been 
are placed aside and not recorded posted on the journal posting sheet. 
as entries to accounts. The machine is so adjusted for 
At the conclusion of the journal this operation that, besides showing 
sheet posting, the total amount of the checks and the new balance 
all the checks received from the on the statement, it also records on 
distribution department is deter- the analysis stub, the day of the 
mined by adding the check totals month, the number of checks paid 
on all the journal posting sheets, to date, and the balance. This infor- 
plus the checks which for some rea- mation on the stub is not only used 
son were not paid during the jour- for analyzing the account, but the 
nalizing. This grand total of debits automatic count of debit items on 
must balance with the total re- the statement eliminates the oper- 
ceived from the distribution de- ation of counting the debit items 
partment. If these totals do not on the statement at the month end. 
agree, the items not paid are com- When all the checks have been 
pared with their listing on the re- posted to the statements, the total 
capitulation, but it is not necessary of the checks paid and the total of 
to check the paid items against the the new balances are taken on the 
journal sheets because errors in the statement posting sheet. These 
recording of these amounts will be totals must agree with their re- 
revealed later after the statement spective totals on the journal post- 
posting. The principal reason for (Continued on page 120) 
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How To Lend For Insurance Premiums 


There is no danger in this profitable type of loan if a 
few simple rules are followed. But—if the routine is 
neglected, serious losses may be experienced. 


T IS important that banks fur- 
nishing funds to finance insur- 
ance premiums be certain that 

the operations follow a few impor- 
tant rules as follows: 

1. Advise each individual insur- 
ance company involved of the 
financing of the premium—such ad- 
vice to state name of insured, name 
of insurance agent, policy number, 
amount of full premium, term of 
policy, effective and expiration 
dates of policy. 

This is by far the most important 
rule to be observed. Banks appre- 
ciate that the principal (the insur- 
ance company) must have knowl- 
edge of everything that affects an 
insurance policy. In absence of this 
knowledge, insurance companies 
are unable to protect those who 
have an interest in any moneys due 
under the policy contract. This rule 
is also important because it will 
uncover any discrepancy in the 
amount of premium, expiration 
date, and other pertinent details. 
Reviewing or holding an insurance 
policy without notification to insur- 
ance companies has proved to be 
insufficient in many instances. 

2. Pay the full premium directly 
to the insurance company, or 45 
days after date of note, pay the full 
premium to the insurance agent. 

While insurance companies oper- 
ate almost entirely through agents, 
nevertheless when they protect the 
interests of banks, it is their privi- 
lege to have the premium paid 
directly to them. It is customary to 
pay the insurance agent the pre- 
mium in 45 days unless the insur- 
ance company requests the payment 
within the 45-day waiting period. 

3. The note and assignment must 
be properly executed by the in- 


sured, and the wording of the note. 


and assignment must be approved 
and accepted by the insurance com- 
panies as a legal assignment of (a) 
the unearned and return premiums, 
and (b) loss payments that reduce 
or void the unearned premium. 

In rare instances where a ques- 
tion may arise, the burden of proof 
of the legality and proper wording 
of a note and assignment rests with 
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By ALLAN C. STEVENS 


President, Great Eastern Fire Insurance Company, 
White Plains, New York 


the bank, therefore, an approval of 
its wording should be obtained from 
the insurance companies. 

4. Collect from the insured at 
least the short rate earned premium 
up to the due date of first install- 
ment, plus earned interest. - 

There are two reasons for this 
rule. First, if the insurance com- 
pany asks for the payment of the 
premium, as in Rule 2, the bank 
may not be able to comply if the 
down payment has already been 





Follow These Rules 


1. Tell each insurance com- 
pany involved that the premium 
is being financed—giving the 
name of insured and of agent, 
policy number, amount of full 
premium, term of policy, effec- 
tive and expiration dates. 


2. Pay full premium direct to 
company or—45 days after date 
note—to the agent. 


3. Make sure that note and 
assignment are properly exe- 
cuted in legally-correct wording. 


4. Collect from insured at least 
the short rate earned premium 
up to due date of first install- 
ment plus earned interest. 


5. Make sure there is at all 
times sufficient unexpired pre- 
mium value, plus earned inter- 
est, in event of default requiring 
cancellation of policies. 


6. Do not finance audit pre- 
miums without written approval 
of the company involved. 


7. Require insurance of un- 
earned premium, where amount 
of mortgage exceeds amount of 
insurance. 


paid to the agent. Secondly, the 
loans may not be fully secured by 
sufficient unearned premium. 

5. There must be sufficient unex- 
pired (unearned) premium value 
in the policies, plus earned interest, 
at all times, in the event of default 
requiring cancellation of policies. 

The same reasoning applies as in 
Rule 4. The short rate table in use 
by insurance companies will show 
the percent of a premium that is 
earned or unearned at any given 
time. 

6. Audit premiums should not be 
financed unless written approval is 
obtained from the insurance com- 
pany involved. 

Audit premiums apply to policies 
the premium on which is not fixed 
for the term of the policy. The ac- 
tual premium may be more or less 
than the deposit premium paid 
when the policy was issued. How- 
ever, with the approval of the in- 
surance company, the deposit pre- 
mium may be financed and the bank 
may receive the same protection as 
though the premium were fixed. 

7. The unearned premium should 
be insured in instances where the 
amount of mortgage is in excess of 
the amount of insurance. 

In rare instances, the amount of 
a mortgage may exceed the amount 
of insurance where the land value 
is high. The insurance companies’ 
first obligation in time of loss is to 
the mortgagee, if so endorsed on the 
policy, who may be entitled to all the 
loss payments. By these loss pay- 
ments, the policy may be surren- 
dered or reduced in amount, and 
therefore, the unearned premium 
has diminished, This rule will pro- 
tect banks in these instances. 

If banks will follow these rules, 
they will get the full co-operation 
and protection of insurance com- 
panies involved, in the event of de- 
fault; and they will receive suffi- 
cient cash from the insurance com- 
panies, or their agents, to liquidate 
their loans with interest; and they 
will not be in violation of Regula- 
tion W. 

If some of these rules are neg- 


(Continued on page 124) 
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New Workers learn faster 


in banks equipped with RECORDAK 


TAKE transit, for example. The transit ma- 
chine isn’t something a girl learns to operate 
in five minutes. Even after she has mastered 
it, there’s always the chance of errors in de- 
scribing the checks. Even old-time transit 
clerks slip up here occasionally. And with in- 
experienced, hurriedly trained workers, the 
chances of error are naturally greater. 

But not, of course, in the bank equipped 
with Recordak. Here descriptions are “writ- 
ten” photographically ... which is to say, com- 
pletely ... and with no possibility of error. The 
job’s finished faster . . . six times faster. And, if 
a transit letter’s lost or damaged, there’s still 
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a photographic record of every check safely 
on file at the bank. From this film, Recordak 
facsimiles... photographic reproductions of 
the lost checks... may be quickly forwarded 
for collection. 

Recordak helps in many ways to maintain a 
higher level of operating efficiency during 
these difficult times—saving in labor, ma- 
chines, stationery, and space. It also safe- 
guards your valuable papers, and those of 
your depositors, against wartime hazards. 
Recordak Corporation, Subsidiary of Eastman 
Kodak Company, 350 Madison Avenue, 
New York, N. Y. 
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Banks Are Making Good Profits 


These few samples of earnings may well be quoted along with information about 


your own bank’s condition when anyone questions 


S AN example of the profits 
being made by banks, we 
publish herewith a few state- 

ments recently made available to 
the banks’ customers. 


Loans Increased In 
This Wisconsin Bank 


The Farmers and Merchants State 
Bank, Wisconsin Dells, Wisconsin, 
with less than a million dollars in 
deposits, published shortly after the 
first of the year, the following state- 
ment: 


To Our Customers: 
We are being asked! 
Is your Bank going to reduce the 
rate of Interest it is paying on 
Savings and Time Deposits? 
Our Answer is 
NO! 


As long as we can continue to loan our 
funds on satisfactory security we are going 
to maintain the present rate of 2% interest 
on Savings and Certificates. 

We expect to be able to continue to loan 
our money, in the future, as we have in the 
past. 

We believe the rate of interest a bank can 
afford to pay is a matter for each individual 
Bank to decide—if a Bank cannot afford to 
pay the rate it is paying, they are justified in 
lowering the rate. 

if the time ever comes, when this Bank 
cannot afford to pay the present rate of inter- 
est, we will not hesitate to change our rate, 
but—notice what our record has been on 
loans for the past 5 years. 

Loans as of December 31st 


1938 $193,647.89 
1939 275,767.18 
1940 378,366.50 
1941 365,185.84 
1942 378,637.71 
Note the gain in Deposits as of December 31st 
1938 $404,859.63 
1939 422,762.31 
1940 532,420.81 
1941 623,976.17 
1942 839,013.90 


In the past five years, we have DOUBLED 
our Volume of Loans, and have also increased 
our Deposits 100%. In order to keep a good 


share of this money working we have invested © 


about $300,000.00 in Short Time Government 
Bonds, which draws a low rate of interest. 
— 


This Illinois Bank 
Tells The Public 
How It Makes A Living 


The Harvard State Bank of Har- 
vard, Illinois, (deposits $1,089,000) 
published the following analysis of 


114 


its earnings and expenses for the 
benefit of employees, stockholders, 
and the general public. 


HOW THE HARVARD STATE BANK 
EARNED ITS LIVING IN 1942 


OUR INCOME WAS: 


Interest earned $32,191.64 
Rent and service 
charges 9,352.51 


Profit, sale of securities 
and recoveries 7,379.17 
Total Income From Those 
With Whom We Did 


Business 


OF THIS INCOME WE USED: 
For expenses, heat, 
light, insurance, 
supplies, etc. 

Interest paid to 
depositors on 
time deposits 

Depreciation on 
Building and Fixtures 2,100.00 

To reduce the book 
value of bonds pur- 
chased above par so 
that they will be car- 
ried at par by the 
time of maturity 

Losses charged off 


$48,923.32 


$10,155.66 


5,109.15 


4,540.23 
1,912.41 


Total Expenditures $23,817.45 


Leaving This Balance 
For The Government 
and Those Connected 
With the Business $25,105.87 


THIS BALANCE WAS DIVIDED AS FOLLOWS: 
To the employees for 
salaries and wages $13,912.10 
To Federal and state 
government, for 


taxes 3,941.67 
To stockholders for 
dividends 5,200.00 
Total $23,053.77 





Leaving This Balance 
To Be Added To Capital 
Accounts, Thus Increasing 
The Worth of Share- 
holders Shares By 
—o— 


One Of The Largest Banks 
Makes A Good Record 


One of the country’s largest banks 
made good profits, and the follow- 
ing statement was made at the be- 
ginning of the year, by Percy H. 
Johnston, chairman of the board of 
the Chemical Bank and Trust Com- 
pany of New York City: 

It was a good year for the Bank. It earned 


$2,052.10 


the stability of banks. 


and paid the regular dividend of $3,600,000; 
cared for all expenses and losses; set up the 
largest tax reserve in its history—$1,392,- 
000.00; paid $754,209.87 Federal Deposit In- 
surance Assessment; took out of the current 
year’s earnings $5,173,161.09 for amortization 
of bond premiums; used $379,808.01 of the 
year’s earnings for employee welfare and 
added $1,294,549.46 to the Bank's net worth. 

During the year $5,000,000 was transferred 
to the Surplus Account, bringing the Surplus 
to $55,000,000. 


—QO-—- 


Irving Trust 
Increases Earnings 


The Irving Trust Company, New 
York City, reported increased earn- 
ings in 1942. In the annual state- 
ment of the chairman of the board 
and the president to the Stockhold- 
ers, the following information was 
given: 

The Company’s Operating Profit in 1942 
was $4,212,951.71, an increase of $711,888.88 
over 1941. Net securities profits in 1942 
amounted to $332,009.39 and were trans- 
ferred to Deferred Income. 

In accordance with your Management's 
policy of building up reserves against a time 
when adjustments may become necessary, 
thus adding to the Company's already strong 
financial position, $500,000 of the year's 
Operating Profit was transferred to reserves. 
In addition, recoveries received during the 
year from amounts previously charged off 
were added to reserves. 


—o— 


This Bank Tells Customers 
About Its Profits 


The Merchandise National Bank 
of Chicago has announced its earn- 
ings to depositors as well as stock- 
holders for several years. 

Its report for 1942 profits is shown 
and explained in the annual report 
as follows: 


To Our Stockholders and Customers: 


The following table quickly summarizes our 
1942 operations: 


1942 1941 

Resources $42,187,000 $34,295,000 
Deposits 39,812,000 32,134,000 
Annual Loan 

Volume 41,281,000 40,476,000 
Profits 147,510 156,417 
Per Share Net 

Earnings 29.50 31.28 


Resources rose 23% in 1942, surpassing 
$40,000,000 for the first time. This represents 
a 100% increase in 4 years. 

Although Deposits and Annual Loan Volume 
show substantial gains, there has not been a 
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NATIONAL SURETY 


CORPORATION 


VINCENT CULLEN, President 


FINANCIAL STATEMENT 
December 31st, 1942 


ASSETS 

CO OE seek a Ee a ee es 
Investments: 

Bondsof U.S.Governmentandits Agencies  $7,798,855.00 

Cg gs hs oe es 2,484,124.85 

pS eee ee 4,516,650.00 

I, ois Og et as St 8,130,091.15 22,929,721.00 
Premiums in Course of Collection, 

Not over90 Days Due ... et ee 5 RE 1,152,201.58 


Capital stock of National Surety nn Snciunies Corporation, 
a wholly owned subsidiary . . . 1. «© «© © 1,747 ,400.50 


Accrued Interest and Rents .. des a eg 45,300.71 
Reinsurance and Other Accounts ora PEATE tebe ake 51,791.25 
Home Office Building . .. ee. Be a me 500,000.00 


TOTAL ADMITTED ASSETS oar ee .  . $28,780,344.19 


LIABILITIES 

Reserve for Losses and Loss Adjustment Expenses. , . $ 4,513,512.56 
Reserve for Unearned Premiums f Sgt a es * 6,402,923.37 
Reserve for Commissions, Expenses and Taxes Bare Oe eae a 2,302,135.10 
“Ee SN gS 8 i ee ee 531,768.10 
i 
Surplus. ae 

Total Capital ial Suiples PO aa a ae ae 


EP 5 we eg te Oe ee eee eee 


*Includes $31,768.10 representing difference between total values carried in assets for all 
bonds and stocks owned, and total values based on December 31, 1942 market rates fur- 
nished by National Association of Insurance Commissioners. 


Bonds carried at $1,093,821.18 are deposited for purposes required by law and bonds carried 
at $30,640.50 are deposited as collateral on surety bonds required in court proceedings. 
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increase in Profits. Was that — 


the result of any unjustified rise in Expenses? 
No, since 1942 Earnings from Operations are 
$35,500 higher than in 1941—and we are 
proud of that performance. The answer is 
found in Profit From the Sale of Securities, 
which in 1942 was $44,400 less than in 1941. 


1942 total Tax Charges were equivalent to: 
37% of net earnings available to stock- 
holders; 
$11.10 per share of capital stock; 
$18.24 per $100 paid in salaries; 
$391.00 per employee. 

All essential information on each phase of 
our operations is frankly reviewed on fol- 
lowing pages. 

The Directors and Officers realize that the 
Progress shown would not have been pos- 
sible without the support and co-operation of 
customers, employees and stockholders. For 
this we are deeply grateful. 


(a 


1942 Profits 
Shared With Employees 


The first year of an employee 
profit-sharing plan installed by the 
Peoples-Pittsburgh Trust Company 
of Pittsburgh, Pennsylvania, re- 
sulted in an average increase of 9% 
in monthly salaries of all employees 
receiving $250 a month or less. 


Net operating earnings for 1942 
were $862,089.42. This was equal 
to $2.87 per share on the 300,000 
shares of outstanding capital stock. 
These figures are practically the 
same as for 1941 . . . $857,515.70 
or $2.86 per share. 


Hemingway States 
A. B. A. Position On 
Socialized Credit 


The position of the American 
Bankers Association with respect to 
socialized credit and government 
subsidized credit, as stated by 
A.B.A. President W. L. Hemingway 
at a joint meeting of the Associa- 
tion’s Agricultural Commission, its 
Food for Freedom Committee, and 
its Subcommittee on Agricultural 
Credit of the Federal Legislative 
Committee is as follows: 


In view of the present interest on 
the part of many bankers in the sub- 
ject of socialized credit and govern- 
ment subsidized credit, particularly 
in the field of agricultural credits, we 
are glad to state the position of the 
American Bankers Association: 

The American Bankers Association 
has long been opposed to the social- 
ization of credit by the government. 
By socialization, we mean the exten- 
sion of credit and the making of loans 
by the Federal Government with 
costs and losses paid out of the Fed- 
eral Treasury either directly or in- 
directly. Our position supports the 
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stand maintained by leading farm 
organizations as they oppose the con- 
trol of agricultural credit by political 
forces. 


It is recognized that direct relief 
by the government in times of serious 
economic stress may involve some 
granting of loans from public funds as 
a temporary emergency expedient. 
However, the continued practice of 
making uneconomic loans from public 
funds, without adequate considera- 
tion of the ability of the borrower to 
repay and with the losses socialized 
at the expense of the taxpayers vio- 
lates the principles on which credit 
rests and thereby endangers the 
foundation of a sound credit struc- 
ture. 


We recognize the rights of farmers 
or any other group to establish, oper- 
ate, and maintain co-operative credit 
enterprises. We believe, however, that 
such institutions should be  oper- 
ated on a self-supporting basis and 
that income should be adequate to 
cover the costs of operation, includ- 
ing credit losses. Continuing losses 
of any such institutions should not 
be subsidized out of the Federal 
Treasury. 


The American Bankers Association 
believes that the agencies of the Farm 
Credit Administration should be 
farmer-owned and farmer-controlled 
co-operative credit institutions, and 
in this connection it will continue to 
support the farm organizations in 
their effort to protect this farmer- 
ownership and control and to provide 
for the ultimate elimination of gov- 
ernment subsidy. 


We believe that the present sub- 
sidies enjoyed by the Production 
Credit Associations in the form of 
government capital should be returned 
to the United States Treasury as soon 
as practicable. 


The American Bankers Association 
maintains the position that it is not 
in the public interest for the gov- 
ernment to engage in the lending 
business where local credit is avail- 
able in adequate supply and at rea- 
sonable rates. 


The American Bankers Association 
will continue to present its position on 
these matters before appropriate ad- 
ministrative agencies of the govern- 
ment and before committees of 
Congress in an~effort to secure the 
relief which is not only reasonable 
and proper but which is as much in 
the public interest and in the interest 
of farmers as it is in the interest of 
chartered banking. The A.B.A. wel- 
comes the support of state associations 
in seeking these objectives. 


The chartered commercial and sav- 
ings banks of the nation represent the 
largest source of all agricultural pro- 
duction credit. In the present emer- 
gency the banks in financing war pro- 
duction, are ready and anxious to 
further marshal their resources to 
serve the nation’s credit needs in sup- 
port of Food for Freedom in 1943. 


Bank Buys Bull 
As “Lend-Lease” Aid 
To Farmers 


Day by day banks are develop- 
ing new sidelines to help the war 
effort. Latest is in Chattanooga, 
Tennessee, where the Pioneer Bank 
has just bought a prize Jersey Bull 
which is being “lent-leased” to 
milk farmers of Sequatchie Valley 
where herds must be increased to 
meet the demands of war for more 
milk and milk products. The bull 
is to be used in a program of arti- 
ficial insemination, the scientific 
method of cattle propagation which 
permits use of the bull to a much 
greater extent. 


George Clark, president of the 
Pioneer Bank, conceived the idea 
when the milk supply situation in 
that area was shown to be below 
normal. Mr. Clark purchased Fill- 
pail Noble Light Aim, two-year-old 
Jersey, from the Happy Valley 
Farms near Roseville, Tennessee. 
The bank paid $1,250 for the bull 
but this price was considerably 
under the bull’s market value, the 
differential being the owner’s con- 
tribution to the campaign to in- 
crease the milk supply for the Chat- 
tanooga area. 


The bull is available to any 
farmer in the Valley. The project 
is not strictly a “war measure” but 
designed to continue indefinitely 
after the war and bring thousands 
of dollars in additional revenue to 
farmers of the county. 


“No-Minimum” Additions 


A dozen banks during the last 
month have announced the installa- 
iton of the ThriftiCheck no-mini- 
mum balance checking plan. These 
banks range from the Rio Grande 
to Lake Champlain. They are: the 
Alamo National Bank of San An- 
tonio, Texas; City National Bank & 
Trust Company, of Oklahoma City; 
Union Trust Company of East St. 
Louis, Illinois; First National Bank 
& Trust Company of Alton, Illinois; 
Producers Bank & Trust Company, 
Bradford, Pa.; Warren National 
Bank, Warren, Pa.; National Lum- 
berman’s Bank, Muskegon, Mich.; 
Aetna State Bank of Chicago, Illi- 
nois; Rutland County National 
Bank, Rutland, Vermont; Chitten- 
den County Trust Company, Bur- 
lington, Vermont; Western National 
Bank, Cicero, Illinois; Delaware 
Trust Company, Wilmington, Dela- 
ware; and the First National Bank 
of Paterson, New Jersey. 
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Possible Duplication 
Of Vault Keys 


(Continued from page 105) 


there are different guard keys. 

The type of lock about to be re- 
ferred to has been furnished by 
every manufacturer of safe deposit 
boxes in the country when called 
for, and when demanded by the 
price at which the box could be 
sold. The lock has five renter’s tum- 
blers and two guard tumblers. With 
five renter’s tumblers there are a 
maximum of 3,125 theoretical pos- 
sible keys for use by renters, and 
the number includes one key which 
has no cuts in it at all but is merely 
a straight flat key blank, and an- 
other key which is entirely cut out 
and is a smaller flat key blank, not 
to mention hundreds of others, 
which are so closely similar that the 
locks that are prepared for them 
will respond to the keys of adjacent 
cuttings, because these cuttings may 
vary by a 32nd of an inch in depth, 
in order to get the number of keys 
indicated. There are therefore, in 
fact, not over 1,500 practical keys 
for such a lock instead of the theo- 
retical 3,125, and if reasonable care 
is used in selecting the bitting, less 
than 1,000 keys will result. 

Obviously, a vault with more 
than 1,000 boxes should not use 
such a lock, and such boxes should 
not be moved around from branch 
to branch and assembled by the 
banks and Safe Deposit Companies 
without knowledge of the other 
locks in the vault,; or definite 
knowledge that there are no dupli- 
cations. Still, there are, over the 
United States, literally hundreds of 
vaults where there are such dupli- 
cations, caused by ordering from 
different companies, by assembling 
boxes taken from other vaults, and 
by having so many boxes in a vault, 
that duplication is almost inevit- 
able. 

While this is more likely to be 
true in the less expensive locks, 
there is, of course, no guaranty 
that it will not occur in the more 
expensive locks with the greater 
number of tumblers, if the boxes 
are assembled from different points. 
Duplication in different banks orig- 
inally had no significance. 

It is almost inevitable that an in- 
telligent consideration of the cir- 
cumstances must lead one to the 
conclusion that the best solution is 
to have key-change locks. When a 
box is surrendered, the lock can be 
set to another key, and where this 
is impossible or impracticable, 
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CorresponDENT BANK Relations 
with The First National Bank of 
Chicago assure prompt handling of 
checks, notes, drafts and collections; 
afford facilities for the exchange of 
credit information, for checking in- 
vestment portfolios, and other bank- 
to-bank services. 


With The First National Bank of 
Chicago correspondent bank relation- 
ship is one of long duration, having 
been inaugurated in 1863. Today 
the Banks and Bankers Division is 
handling a nation-wide business, and 
invites accounts upon a basis that so 
long has proved mutually satisfactory. 


of Chicago 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 





either because the installation is 


The First National Bank 


already pretty complete, or be- 
cause of cost, then the best type 
lock that can be purchased should 
be purchased, meaning the type 
with the greatest number of pos- 
sible changes of renter’s keys. Then, 
when a box is rented, it is desirable 
to change the Jock from that pre- 
viously used on that box to another 
lock, so that no one will have the 
opportunity of owning and possess- 
ing a key, even if privately made, 
that duplicates the keys of the box 
itself. 


Sixteen Clearing Houses 
Have Changed Rules 
On Returns 


(Continued from page 109) 


$500, or over, are returned the same 
day; all other items are’ returned 
with 11 o’clock clearings the fol- 
lowing day. All Federal items must 
be returned the same day. 

“Our bookkeepers now work on 
the following schedule: 

7:30 to 8:00—Inter-sort counter 
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“AS WE GO 
MARCHING ON” 


After little more than a year of war, America’s 
progress in raising and training our armed 
forces and mobilizing the nation’s industry for 
war work has been little short of miraculous. 


Not only have we manned and equipped the 
greatest Army and Navy in our history, but we 
have continued to supply our allies with the 
munitions needed for their war requirements. 


American bankers take pardonable pride in 
their contribution to this accomplishnrent— 
the financing of war industries, and the sale 
of Government War and Victory Bonds. 


The public can rest assured that their banks 
will spare no effort to speed the final Victory. 


---LHE... 


PHILADELPHIA 
NATIONAL BANK 


ORGANIZED 1803 
PHILADELPHIA, PA. 
Resources over 700,000,000 


Member of Federal Deposit Insurance Corporation 








items with previous day’s clearings. 
Sort deposits. 

8:00 to 10:15—Sight pay all 
debits and credits in one run. De- 
liver return items to head book- 
keeper. 

10:15 to 12:30—Post statements 
and balance. 

1:00 to 2:00—Sort clearings ex- 
cept Federal items by books. Sight 
pay items over $500 which have 
been held out on the sort and Fed- 
eral items. Any returns are handed 
to head bookkeeper. Sort clearing 
alphabetically. 

2:00 to 3:00—Prepare special 
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statements, recopy statements, and 
sO on. 
“The delayed posting of all items 


‘in one run has eliminated the loss 


of considerable time due to book- 
keepers having to wait for their 
items, combining totals for separate 
runs, and so on. We estimate that 
we have been able to save approxi- 
mately forty-five minutes a day per 
bookkeeper.” 

One consideration which makes 
the officers of many clearing houses 
hesitate to change the rule, is the 
delay in getting dishonored checks 
back to correspondent banks. If all 


clearing houses passed the new rule, 
this would not be a matter for con- 
sideration, but where there are two 
cities not far apart in which the 
banks compete for correspondent 
accounts, one city hesitates to make 
a change unless the other one does. 

The San Francisco Clearing 
House, for example, while it allows 
delay in returning checks to banks 
in the second zone, that is, ten miles 
beyond the business district, does 
not allow a delay in returning 
checks to correspondent banks. Its 
rule is that checks presented direct 
to a drawee bank by cash letter, 
must be returned the same day as 
received. 

This matter was carefully con- 
sidered by the Newark Clearing 
House Association of Newark, New 
Jersey, before its rule was changed. 
The correspondent banks of New- 
ark institutions were asked if such 
a rule would interfere or in any 
way embarrass the correspondents. 
In reporting the results of this in- 
vestigation, the clearing house as- 
sociation said to its members: 
“Correspondent banks were con- 
tacted and no objections were made 
to the new plan.” 

In ths same report, the Newark 
Association said that such a change 
is desirable because: 

1. The number of returned items 
will be greatly reduced 

2. Rush work and its accompany- 
ing errors will be eliminated. 

3. It will obviate the necessity of 
checking on last minute deposits. 

4. Clerical work will be simpli- 
fied. 

5. Costs will be reduced. 

The Newark rule, as amended, 
reads: “The exchange of unpaid 
return items shall.be made not later 
than the exchange of the next busi- 
ness day following the day the 
items were presented.” 

In most cases, however, the rule 
has been changed, and country 
banks have been notified of the 
change without any special com- 
ment. 

For example, the notice of the 
Tacoma, Washington, Clearing 
House Association reads as follows: 
“This is to advise you that the 
Tacoma Clearing House Association 
has amended its Rules and Regula- 
tons, effective September 4, 1942, 
with respect to unpaid items, to 
permit the return, without prior 
notice, up to 10 a. m. of the follow- 
ing business day of any unpaid 
check or other demand draft. 

“We ask that you be governed 
accordingly in calculating time of 
return for unpaid items and for 
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receipt of the customary mail or 
telegraphic notices of non-pay- 
ment.” 

In Los Angeles and San Fran- 
cisco, the clearing houses have set 
up zones, and in changing the rules 
there only the outlying zones were 
allowed an extra day. 

Mr. H. N. Thompson, secretary- 
manager of the Los Angeles Clear- 
ing House Association, reports on 
the change there as follows: 


“We have recently changed our 
clearing hours, having only one 
general clearing at 7:30 a. m. The 
City of Los Angeles is divided into 
Zones 1 and 2 for the purpose of 
clearing items. Zone 1 comprises 
the area in the metropolitan district 
and Zone 2 the territory located 
within a radius of ten miles out- 
side of Zone 1. Heretofore, delivery 
has been made to Zone 2 of checks 
cleared within 24 hours, but under 
our new rules these checks are de- 
layed for an additional day. How- 
ever, all dishonored checks in Zone 
2 of $500 and over are telephoned 
to the member clearing same and 
are returned at a nine o’clock clear- 
ing at night.” 

Mr. R. W. Schumacher, manager 
of the San Francisco Clearing House 
Association goes into more detail 
and gives considerable interesting 
information. The following is quoted 
from his letter: “The only items 
held over to the next business day 
for reclamation are those items 
drawn on Zone 2 (outlying district) 
branch banks—all items drawn on 
Zone 1 (downtown) banks must be 
reclaimed at the 2 p. m. or 3 p. m. 
reclamation exchange of the day of 
presentment, excluding Saturdays 
when they are held over until 10 
a. m. of the next succeeding busi- 
ness day. 


“The reason for confining this 
holdover to Zone 2 banks was due 
to the fact that they are located in 
outlying districts and time did not 
permit the routing of these items to 
the outlying branches for payment 
in the morning and still allow them 
to be dishonored and returned to 
the clearing house by 4 p. m. at 
which time the former Zone 2 rec- 
lamation exchanges were held; 
further, with tire rationing the 
banks did not know how long they 
would be able to send messenger 
cars over a route of some twenty 
miles or more daily just for the pur- 
pose of delivering and picking up 
checks from outlying branch banks. 
The solution was to reduce the num- 
ber of messenger trips and also 
allow the new inexperienced help 
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Discounting Farmers’ 
Production Notes 


With the recognition that food is a war necessity, and with the increased 
agricultural goals for 1943, production loans to farmers and ranchers 
assume greater importance. The twelve Federal intermediate credit 
banks offer to state and national banks, livestock loan companies, 
agricultural credit corporations and other local lending institutions their 
facilities for discounting loans made to produce Food for Freedom. 


Funds for this financing will be obtained by the Federal intermediate 
credit banks from the sale of their debentures which are eligible as 
security, regardless of maturity, for all fiduciary, trust and public funds 
held under authority of the Federal Government and, up to six months 
maturity, for member bank borrowings from the Federal Reserve banks. 


THE FEDERAL INTERMEDIATE CREDIT BANKS 


SPRINGFIELD, MASS. LOUISVILLE, KY. 
BALTIMORE, MD. NEW ORLEANS, LA. 
COLUMBIA, S. C, ST, LOUIS, MO. 


ST. PAUL, MINN. 
OMAHA, NEB. 
WICHITA, KAN. 


HOUSTON, TEX. 
BERKELEY, CAL. 
SPOKANE, WASH. 


Further information regarding the Debentures may be obtained from 


CHARLES R. DUNN, Fiscal Agent 


31 Nassau Street, New York, N. Y. 





sufficient time for carrying on this 
operation. 

“No requirements were made for 
the return of items over $500 on the 
day of presentment, nor was it pro- 
vided that they notify the present- 
ing bank. In our particular case, 
this may have been waived due to 
the fact that the Zone 2 banks are 
all neighborhood branches and large 
items are relatively few. 

“The exception to the foregoing 
is the case of items referred to 
as ‘payable through, collectible 
through or negotiable through’— 
these items may be reclaimed on 


the business day following present- 
ment, but not later than the 10 a. m. 
exchange. 

“The reason for excepting this 
class of item was also due to the 
time element—these items are 
mainly drafts payable through a 
bank and drawn on insurance com- 
panies and produce merchants. If 
they are cleared to a bank in the 
morning it is necessary for the bank 
to send its messenger to the com- 
panies for presentment—the com- 
panies may receive from ten to a 
thousand of these items for pay- 
ment—by the time the cashier or 
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Municipal Bonds 
Have Had Certain 


Tax Immunities 










Whether municipal securities will 
continue exempt from Federal 





income taxes is a question of vital 






concern not only to investors but 





to taxpayers. 
















3 IMPORTANT TOPICS 


The above illustrated booklet tells 
why municipal securities have had 
certain tax immunities; reviews 
previous attempts to subject them 
to taxation; and discusses their 
investment position if this tax 
freedom is removed. 


* SENT ON REQUEST as a service to 
investors, together with Ready-Reckoning 
Chart showing whether tax-exempt 
or toxable bonds yield more at your 
level of income. Write for BL-72. 






HALSEY, STUART & CO. Inc. 








CHICAGO, 201 S. LA SALLE STREET 
NEW YORK, 35 WALL STREET 
AND OTHER PRINCIPAL CITIES 












treasurer examines these items for 
payment or dishonor and the bank 
messenger returns for his check 
and dishonored ‘items, the lapse of 
time was such that they could not 
be reclaimed by the 4 p. m reclama- 
tion exchange, which was the form- 
er limit; consequently, the solution 
was to permit return of these items 
by 10 a. m. of the following business 
day. As well as easing the pressure 
on the banks to meet this old 4 
p. m. deadline it also made it very 
convenient for the companies on 
whom the drafts were drawn be- 
cause, in these times there is no 
one who does not have problems 
caused by slowing down of work 
due to new and inexperienced help. 


“There have been no complaints; 
surely and certainly much interest 
from other clearing houses as to 
results. As far as its adoption by 
other clearing houses is concerned, 
my personal belief is that each one 
has an individual problem revolv- 
ing about how long it takes to get 
the items to the several members 
or their branches, and then get them 
back to the presenting member if 
dishonored. 

“Service to our outlying branch 
banks from downtown requires 
time and tires;»also, the problem 
of the large volume of ‘payable 
through’ items common to all our 
members was also a problem of 
time which was aggravated by the 
fact that the companies to whom the 
items were presented could not 
handle the payment or dishonor of 
them to conform to our reclamation 
time limit.” 

In reporting on the change made 
by the New York City Clearing 
House, Mr. Edward L. Beck, man- 
ager, said: 

“No doubt the articles in the 
Bankers Monthly, coupled with the 
experience of our banks here, 
prompted the moving of the limit 
from $100 to $500 for returned 
items, thus diminishing the volume 
of items handled through the after- 
noon exchanges.” 

It may be that there are other 
clearing houses which have changed 
their rules but have not notified 
Bankers Monthly. We sincerely hope 
that the additional information pro- 
vided in this article will be helpful 
to those other clearing house asso- 
ciations in which the change has 
not been made. 


The benefits to be derived from 
delayed posting are so obvious that 
most banks are desirous of putting 
this improved system into effect. 
Certainly all banks are hopeful that 


all rush work may be eliminated. 

Any simplification that can be 
brought about during war time is 
welcome, and in fact, quite essen- 
tial. 

The publishers of Bankers 
Monthly are pleased that this mag- 
azine has been helpful in bringing 
about this important improvement, 
and because of the efforts that are 
being made in other cities to make 
a similar change, it is confidently 
believed that the new rule will soon 
be universal. 


This Journal Sheet 
Proof Plan Provides 
Analysis Figures 

(Continued from page 111) 
ing sheet. Even though these totals 
do agree, the individual new bal- 
ances on the journal and statement 
posting sheets must still be com- 
pared to determine that there has 
been no balancing on counter er- 
rors. By this comparison of new 
balances, any counter errors in the 
pick-up of old balances or in the 
posting of debits will be detected. 

After the new balances on the 
journal and_ statement posting 
sheets have been compared and the 
check totals and new balance totals 
agree, the posting of the clearings 
to the statements should then be 
correct. There is little possibility 
that any statement will be incor- 
rectly posted under this procedure 
of proving the postings. 

The commercial deposits received 
over the counter are then examined 
to determine if any of the custom- 
ers have made deposits to cover 
checks which were not paid during 
the journal posting of clearings 
checks because of insufficient funds 
in the accounts. If any items have 
been made good, they are then 
sorted with the counter checks to 
be posted to the accounts on the 
next business day. 

All the remaining unpaid clear- 
ings checks are referred to the 
manager of the department for ap- 
proval of payment or non-payment. 
If payment is approved on any of 
these items, they likewise are 
sorted with the counter work. The 
clearings checks not being paid are 
then returned to the distribution 
department with tickets attached 
stating the reason for returning the 
items. 

The counter work is journalized 
and posted the morning of the fol- 
lowing business day, except at the 
end of the month when the counter 
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work is journalized and posted the 
same day it is received, in order to 
complete the statements for deliv- 
ery to the customers. 

The journalizing of the over-the- 
counter transactions is the same as 
the journalizing of the clearings 
checks, except that in this operation 
there are also credits to be journal- 
ized. In addition to a total of the 
checks and a total of the new bal- 
ances, a total of the deposits is also 
shown on this journal posting sheet 
at the completion of the journaliz- 
ing of these transactions. 

When posting the counter trans- 
actions to the statements, it is 
necessary to adjust the machine so 
that, after the balance has been 
recorded on the analysis stub, the 
carriage will stop in the float sec- 
tion of the stub. In this position the 
bookkeeper is able to record on the 
analysis stub the number of de- 
posited items recorded on the de- 
posit ticket, the amount of the 
clearing float, and the amount of the 
transit float. All this information is 
recorded in one operation because, 
when the carriage is in this posi- 
tion, the columns of keys are so 
allotted that all this information 
can be written on the key board 
simultaneously. 


The posting of the float as a by- 
product of the machine posting has 
resulted in a savings of time for 
other clerks who were required to 
perform this operation. 


After all the transactions have 
been posted to the statements, the 
machine is cleared, giving a total of 
the checks, a total of the credits, 
and a total of the new balances on 
the posting sheet. These amounts 
on the statement posting sheet must 
balance with the corresponding 
amounts on the journal posting 
sheet, and even though they are in 
agreement, the new balances must 
be compared to prevent balancing 
on counter errors. 


At the conclusion of the journal 
posting and the statement posting 
of the counter transactions, the 
bookkeepers add to the total of the 
checks on the posting sheets of the 
counter transactions the total of 
the checks posted the previous day 
on the posting sheets for clearings, 
to determine the grand total of the 
debits for the ledger. From the 
statement posting sheets of the 
counter transactions, the totals of 
the day’s debits and credits are 
posted to the controls for each 
ledger. The grand total of the 
debits, credits, and balances of the 
controls of all the ledgers must bal- 
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ance with the master control, which 
is balanced daily with the general 
ledger. 

The principal difference between 
the posting system which we for- 
merly used and our present system 
is that we have substituted a jour- 
nal posting operation for the men- 
tal operation to discover checks 
which must be returned. We find 
that the journal operation is more 
accurate. Not infrequently, under 
the old system, an account was 
overdrawn because a debit item 





was compared with the balance of 
the wrong account. This overdraft 
would not be detected until the 
next business day when it was then 
inconvenient to return the item. 

Under our present system, an 
error of this type with a clearings 
check, all or most of which are 
journalized and posted on the day 
received, would be detected on that 
day because, in both posting oper- 
ations, each bookkeeper must locate 
the account to which the item is 
being posted. 


HAVE A JOB TO DO 


@ With men demanded everywhere, power farming 
must play an increasing part in the production of food 





















condition. 


NO PRIORITIES ON 


WAR BONDS 


Next to the Stars 
and Stripes, Cletrac Is 
proud to be flying 
the Minute Man flag. 
Over 95 per cent of 
Cletrac employees are 
purchasing War Bonds 
by pay roll deduction, 


for the arsenals of Democracy. 
And with the curtailment in production of new farm 
machinery, present equipment must be kept in top-notch 


We are doing our utmost to supply the needed repair 
parts to cooperate with WPB policy of conservation. 
This is our job—and we intend to keep at it in addition 
to the production of equipment vital to the war effort. 

As a banker—your job—which we know you are doing 
well—is to advise your farm customers against unwise 
extension of capital investment and to prevail upon them 
to keep all present equipment in working condition. 


THE CLEVELAND TRACTOR CO., CLEVELAND, OHIO 
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Loan Opportunities On 


Livestock F'arms 


The author points out the opportunities for new 
loans which arise when the banker and the local 
feed dealer discuss the farmers who are prepared 
to expand their dairy and livestock farming. 


By LESTER H. HARTWIG 


MERICAN farmers have been 

asked to make a “dawn to 
dark” effort to increase food pro- 
duction in 1943, to help the United 
Nations. Coming after a year of 
record smashing production, it 
shows the importance with which 


farmers are regarded in our war 


efforts. 

Quoting Secretary of Agriculture 
Claude R. Wickard, “The goals for 
1943 represent the most crucial and 
important task our farmers have 
ever been asked to perform. The 
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which crop weather in most sections 
of the country was the most favor- 
able in history. Then, too, man 
power will be an even greater prob- 
lem in 1943 than during the year 
just completed. 

It is believed that in the case of 
milk, one of the products requiring 
only a small increase in production, 
the farmers who milk from one to 
10 cows will determine whether 
war workers on the home front and 
the boys on the fighting fronts get 
the milk and other dairy products 





role of American food in war strat- 
egy of the United Nations puts the 
farmers on the front line and dic- 
tates the trends of our 1943 produc- 
tion program.” 

Wickard has further emphasized 
the importance of the farm produc- 
tion program by pointing out that 
on some shipping schedules of the 
United Nations, food has equal 
priority, ton for ton, with guns, 
shells, bombs, planes and tanks. 
War cannot be won without Ameri- 
can food, and lots of it. 

The goals, compared with 1942 
production, call for 27% more pork, 
36% more lard, 7% more beef and 
veal, 2% more milk, 4% more corn, 
8% more eggs, 28% more chickens, 
25% more dry peas, 32%. more 
peanuts and 18% more dry beans. 

Those goals are going to keep 
every farmer humping, particularly 
since they follow a year during 


they need in 1943, 

Also, in other branches of farm 
production, the smaller production 
units will be called upon to make 
the greatest contributions to meet- 
ing the stupendous goals of 1943. 
That, frankly, is because larger 
units already are operating at peak 
capacity. The smaller units are more 
likely to have small amounts of un- 
used manpower or equipment. 

Why hasn’t this labor and equip- 
ment already been put to use? 
Usually it’s been a financial prob- 
lem. Let us say a farmer is already 
milking 10 cows, He has room in his 
barn for two more, and could 
squeeze in the extra time required 
to milk and care for them. But two 
more cows would cost in the neigh- 
borhood of $400. That’s more cash 
than many farmers have conven- 
iently available, even with improved 
milk prices. And, because most 
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Five Points 


In This Loan-Seeking 
Program 


1. The Government has asked 
that production of livestock be 
increased from 2% to 32% in 
1943 above 1942. 


2. It will be the smaller oper- 
ator who is most likely to be 
equipped to make such an in- 
crease. 


3. He will need financing at 
the bank. 


4. All livestock feeders will be 
able to increase production by 
improved feeding in which they 
add proteins to their home-grown 
feeds. 


5. Conversations between the 
banker and feed dealer are likely 


to result in some new loans for 
the bank. 








farmers are conservative in their 


dealings, they’re often hesitant 
about borrowing the necessary 
funds. 


Farmers also can increase pro- 
duction by improving their feeding 
practices. This solution to the prob- 
lem, fortunately, requires neither 
more stock nor more equipment. 

Fattening hogs is a good example 
of how good feeding pays. It has 
been shown in numerous feeding 
trials that by feeding corn alone, 100 
pounds of pork ordinarily can be 
produced on 12 bushels of corn. But 
if that corn is supplemented with 
the proper proteins, the same 
amount of pork can be produced on 
five to six bushels of corn and ap- 
proximately 50 pounds of supple- 
ment. In other words, just twice as 
much pork can be provided for the 
United Nations from every bushel 
of corn. 

Then why don’t all farmers feed 
a protein supplement with their 
corn? It’s a long story. Agricultural 
colleges and feed manufacturers 
have been encouraging the practice 
for years with some success. But 
when corn is cheap, as it was only 
a few years ago, there is little in- 
centive to get full use from it. Now, 
however, it is likely more farmers 
than ever are feeding hogs accord- 
ing to best recommended practices. 

Probably more would if they 
could. Finance is their stumbling 
block. Protein supplements cost 
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money . . . require short time credit 

. . credit that the local feed mer- 
chant isn’t in a position to provide. 

The same situation exists in the 
case of other farm commodities. 
Production is hindered by a lack of 
adequate capital on the part of the 
farm operators. 

In most communities, there are 
two businessmen, who by working 
together, could relieve the situation, 
and help American farmers achieve 
their 1943 production goals. These 
two men are the feed merchant and 
the banker. 


— — 





In most cases, the feed merchant 
is better acquainted with produc- 
tive capacity of the farms of the 
community than the average 
banker. The very nature of his busi- 
ness makes this possible. He knows 
which farmers might be able to 
make slight expansion, who among 
them are capable and anxious to 
follow improved feeding programs, 
and which of them would make 
sound credit risks. But the feed 
merchant, anxious as he might be, 
often can’t extend credit. His job 
is to sell feed. Loaning money is the 
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job of his banker friends. By pool- 
ing their knowledge and resources, 
they can improve the possibilities 
of profit to themselves, and at the 
same time perform a service to their 
community and to the United Na- 
tions. 

Co-operation of bankers and feed 
merchants should add greater safe- 
ty to loans. The merchant, besides 
vouching for the character of the 
borrower, will be anxious that he 
secure the best possible results from 
every pound of feed. For this rea- 
son, he will take a personal interest 
in his customer’s activities, and will 
provide all the guidance and en- 
couragement to the farmer he can. 

What about farm prices? If the 
war ends suddenly, will the bottom 
drop from the market? Secretary 
of Agriculture Wickard suggests 
that for several years after the war 
there should be no slackening of 
the emergency overseas demand for 
American farm products. He be- 
lieves the demand may even in- 
crease. Congress has made special 
provisions for protecting farm 
prices after the war as well as 
during the war. These price floors 
are for the purpose of enabling 
farmers to go ahead with needed 
production without fear of postwar 
collapse of farm prices. 


Don’t Record 
Serial Numbers Of Keys 


It is generally known in the Safe 
Deposit field that the serial number 
on a key is indicative of the bitting 
of that key, and some banks, be- 
cause of this, make the mistake of 


recording the serial numbers of all 
the keys with the box numbers. 

These same banks obtain dupli- 
cates by writing the manufacturer 
and asking for another key of the 
given serial number. It must be 
obvious that this is very dangerous 
from the standpoint of responsi- 
bility and leaves a bank or safe 
deposit company open to a dishonest 
law suit, A dishonest custodian 
could write to the manufacturers of 
the lock and get a duplicate key to 
anyone’s safe deposit box by giv- 
ing the serial number, and an honest 
custodian might be falsely accused 
of doing so. 

Again, a dishonest lawyer with 
an equally dishonest client, could 
greatly defame a bank by proving 
that a bank employee opened the 
box. 

Banks therefore should not dupli- 
cate on serial number, and should 
absolutely never record the serial 
numbers against the safe deposit 
box numbers to which locks are at- 
tached. 

Safe deposit box manufacturers 
never record serial numbers in con- 
nection with the number of the safe 
deposit box to which these apply. 
They do record the high and low 
serial number,*in an effort to pre- 
vent issuing to the same bank at a 
later date, duplicate keys, but the 
locks are delivered into the assem- 
bly room in each factory, where such 
locks are attached to the doors at 
random, thus preventing the manu- 
facturer from having knowledge of, 
or assuming responsibility for, serial 
number identification as applying to 
certain box numbers. 

It is an accepted practice in the 





Out-of-Town Banks 


Out-of-town banks and bankers will find here 


complete banking facilities for prompt and 


economical handling of accounts in Chicago. We 


would appreciate the opportunity of serving you. 





Crry Narionat Bank 


AND TRUST COMPANY of Chicago 


208 SOUTH 


LASALLE STREET 


(Member Federal Deposit Insurance Corporation) 
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industry not to duplicate on seriall 


number unless a letter is received 
from a bank on the bank’s sta- 


tionery, signed by an officer of the - 
bank, stating the conditions sur- — 
rounding the request. If the box is” 


rented, there must be with this let- 
ter an affidavit made before a 
notary public from the renter him- 
self, authorizing this action. If the 
renter is deceased, the affidavit 
must come from the executors of 
the estate. And if the box is un- 
rented, the affidavit must come from 
a bank official other than the signer 
of the letter. 

These requirements on the part 
of the Safe Deposit Box manufac- 
turer, have at times caused certain 
bank officers to feel that the manu- 
facturers are intruding on their 
province, and perhaps to feel that 
the manufacturers are only protect- 
ing themselves, But this is not the 
case. This is done more for the pro- 
tection of the bank than for the 
manufacturer, and may, and prob- 
ably has, saved considerable dis- 
honest litigation from taking place. 


How To Lend For 
Insurance Premiums 


(Continued from page 112) 
lected, serious losses might follow. 
For example: 

In one case, an insurance agent 
had been financing fraudulent 
transactions for eight years. He was 
remitting for the installments when 
due because he did not want the 
bank to contact his insureds, there- 
fore, to keep his game going he had 
to make more fraudulent transac- 
tions each month than he had pay- 
ments to make and eventually the 
bubble burst.. The loss may run to 
$300,000. The finance company’s 
assets were only a small percentage 
of the loss. Had the finance com- 
pany confirmed the first transaction 
with the insurance company they 
would have discovered the fraud 
and prevented the loss. 

A similar loss occurred a few 
years back. The loss in this case was 
about $85,000. This bank held the 
original policies which were for 
substantial premiums, thinking this 
was sufficient. The duplicate copies 
of policies that were sent by the 
agent to insurance companies, were 
for small amounts and small pre- 
miums. This case went to the high- 
est courts and the insurance com- 
panies were not held liable because, 
had the bank confirmed the trans- 
actions with the insurance com- 
panies, the fraud would have been 
discovered at once. 
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A. B. A. Against More 
Government Lending 


Hon. Claude R. Wickard 
Secretary of Agriculture 
Washington, D. C. 


Dear Mr. Secretary: 

It was with deep regret and con- 
siderable surprise that we learned that 
the Regional Agricultural Credit Cor- 
poration has been revived and exten- 
sive plans made for it to offer credit 
to the farmers on the theory that such 
credit is needed to secure maximum 
production of food. We have made a 
careful study of the need for credit 
by farmers and are convinced that the 
supply of credit available to them now 
is ample and that the problem in the 
production of additional foodstuffs is 
not one of credit. 

In view of the loyal and energetic 
work that the banks of the country 
are doing to assist the Treasury De- 
partment to raise the enormous funds 
that are necessary for financing the 
war, and in view of the generous work 
that has been done by the bankers in 
the agricultural districts in promoting 
the Food for Freedom program of last 
year and making their plans for the 
campaign for 1943, we feel that we 
have a right to complain at the treat- 
ment thus accorded to the banks in 
the agricultural districts by setting up 
in competition with them a govern- 
ment owned and operated agency 
whose expenses and losses would be 
paid by the taxpayers. 

I am attaching hereto a memoran- 
dum on the subject, and I earnestly 
ask you to give careful consideration 
to this statement in the hope that you 
will give the necessary instructions to 
correct this attack on private lending 
institutions by recalling the directive 
activating the RACC. 

Yours very truly, 
W. L. Hemingway, President, 
American Bankers Assn. 


MEMORANDUM OF AMERICAN 
BANKERS ASSOCIATION TO THE 
HONORABLE CLAUDE R. WICK- 
ARD, SECRETARY OF AGRICUL- 
TURE: 


In Re: Revival of the Regional Agri- 
cultural Credit Corporation 


The American Bankers Associa- 
tion has studied the plan announced 
to revive the operations of the Re- 
gional Agricultural Credit Corpor- 
ation and is opposed to it for the 
following reasons: 

The plan is one of socialized 

credit. 

Ample sources of credit for agri- 
cultural production are now 
available and make the plan 
entirely unnecessary. 

The plan is inflationary. 


No group of citizens appreciates 
the need for food production more 
than do the country bankers. They 
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HE CHECKERBOARD front on that store identifies it as the 
place where Purina Chows and Sanitation Products are sold. 
To the farmers and feeders of the community, however, it sig- 


nifies much more. For they have come to look upon 
dealer as friend, advisor, guide . . . 
sincerely interested in helpin 


tk, more milk, more eggs 


te ape the Purina Plan, which in turn 
H new wealth that benefits the whole community 


kind o 


their Purina 
one who at all times is 


them to get more beef, more 
m their livestock and poultry 


ints the way to the 
and 


makes it a better place in which to live and do business. 
In short, the Purina dealer in your town is a Community 
Builder. You can a broaden his influence as such by advis- 


ing him how to m 


e better use of your banking facilities. 


PURINA MILLS 


1600 Checkerboard Square . 








have demonstrated this appreciation 
by the way they have promoted the 
Food for Freedom program in their 
own counties and communities the 
nation over, and by the way they 
have supported it with their credit 
facilities. They are ready and 
anxious to do as much or more 
again this year. But they look with 
concern upon this plan to use the 
war situation to add another wholly 
unnecessary government lending 


agency to those already in existence. 

The American Bankers Associa- 
tion is opposed to the socialization 
it realizes that 


of credit. While 





St. Louis, Mo. 





direct relief dispensed by the gov- 
ernment in times of serious eco- 
nomic stress may be justified as a 
temporary expedient, the Associa- 
tion maintains that it is not in the 
public interest for the government 
to engage in the lending business 
where credit is available in ade- 
quate supply and at reasonable 
rates. 

Credit is not a bottleneck in food 
production. Ample credit is avail- 
able. The principal bottlenecks are 
manpower and machinery. If good 
farmers hesitate to go into debt for 
plans beyond their normal capacity 
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“Thanks for helping 


We are grateful for your help in difficult times. 
Here in the Bell System we have seen some 
43,000 of our people go into the armed services. 
Shortages of copper and other materials have 
made it impossible to add much-needed lines 


and equipment. 


We have been unable to install telephones for 
all who want them and many of our lines are 


overcrowded. 


Yet in spite of all this, telephone users have 
been tolerant and we have fewer complaints 
right now than at any time in the history of the 
business. Thanks a lot for understanding. 


WAR CALES | 
COME FIRST 





to produce, it is because of these 
bottlenecks rather than because of 
any lack of credit. If farmers are 
to be induced to increase their pro- 
duction in spite of hazards involved, 
a plan which would remove their 
fear of loss, rathef than more credit, 
is what is needed. Some form of co- 
operative crop insurance might be 
profitably employed. The possibil- 
ities of this and other steps should 
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be thoroughly explored. 

There are already more than 
enough credit agencies now serving 
agriculture to finance all of the pro- 
duction needs of farmer borrowers. 
There are 12,000 country commer- 
cial banks competing with each 
other and several credit agencies 
operated under the supervision of 
the Department of Agriculture in 
active competition with these banks. 


There is no need to establish an-7 
other such agency to push out an | 
additional quarter billion dollars of © 
credit. m1 

On the other hand, the offering of 
excessive credit to farmers for pro-" 
duction is inflationary and will lead ~ 
to the bidding up of the prices of” 
livestock, machinery, and other” 
things farmers buy. It is just as int 
flationary as the use of excessive j 
credit for the purchase of farm — 
land, against which practice the 
Department of Agriculture has 
taken a firm position. 

Other departments of the govern- © 
ment have recognized the impor-— 
tance of the banking system and 
have drawn upon it for war service. 
The War and Navy Departments 
and the Maritime Commission have 
depended upon the banks for pro- 
duction credit for industry. The 
Treasury has relied upon them for 
the success of its fiscal program. 
The Office of Price Administration 
has called upon them to perform the 
accounting work and to handle the 
movement of the coupons used in 
the government’s ration system. The 
country banks made a vital con- 
tribution to the Food for Freedom 
program in 1942 and they will do so 
again. 

If the banks are as essential to 
the war effort as these facts indi- 
cate, it seems all the more strange 
that the Department of Agriculture 
should take a position in such 
contrast to that of these other 
departments of government and 
undermine the country banks by 
increasing its already considerable 
subsidized competition with them. 

We have given careful consider- 
ation to this plan reviving the RACC 
and it is ‘our considered opinion 
that it is a further step toward 
socialized credit, inflationary in 
character, wholly unnecessary and 
that it should therefore be aban- 
doned. 


This Banker Believes 
In His Community 


In a letter from Mr. J. Ford 
White, cashier of the First National 
Bank of Salida, Colorado, he 
demonstrates his belief in the 
people of his community in the 
following paragraph: 

“When tires come back and gaso- 
line can be bought ‘fill her up’ 
again, let’s hope that you will come 
to Colorado via Salida and let me 
show you some of the beauty of 
our mountains and let you meet 
some of the finest folks on this side 
of heaven.” 
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Ready For Bombs 


If ever bombs begin bursting in air, in the vicinity of Phoenix, Arizona, the Valley 
National Bank Building intends to be prepared for them. The 11-story building, which 
houses the home office of the statewide Valley Bank system, now has one of the 
most complete Civilian Defense units in the southwest. An outstanding feature of the 
unit is an air raid portable fire truck, shown here. This handy little vehicle, painted 
ivory, and carrying a variety of gadgets for fire-fighting and first-aid, is equipped for 
use by a six-man squad. Ready to give the truck a try-out are, left to right, Joe 
Anthony, Valentine Warren, Margaret Nolstad, Evelyn Mitchell, Carl Sargent 
(assistant senior building warden), Rudolf Zepeda, J. P. Vance (head bank warden) 
L. W. Fletcher, J. J. Cavanaugh, and T. Scott Bentley. All are members of the Valley 
National Bank staff, and are qualified air raid wardens. 





Advertisements 
Tremendously Increased 
This Bank’s Usefulness 


(Continued from page 107) 


cost in men, money and materials. 

“How far our efforts have been 
extended by others we will never 
know. Corporations have _ re- 
quested reprints by the thousands 
for distribution to their em- 
ployees. The messages have been 
reprinted in many employee 
magazines and house organs. 
Speakers have read them from 
public platforms in War Bond 
rallies and other’ gatherings. 
Banks in various sections of the 
country have written asking per- 
mission to use various messages 
in whole or part in their own 
advertising. All of this repre- 
sents not only an extension of 
our own war effort but, if you 
want to measure it commercially, 
extended publicity and identifi- 
cation of our bank. 

“If someone wants to get tough 
about it and put a commercial 
yardstick to the whole program, 
to him we say that during the 
period of the campaign our de- 
posits have increased from one 
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hundred and twenty millions to 
two hundred and four millions— 
a gain of 70% in a two-year 
period. Beyond that has come the 
surprising reaction of having 
many people come to our bank 
to open accounts, statiy ~ frankly 
that they liked our spiric of fight- 
ing the war and wanted to do 
business with us. 

“The American people want to 
win the war—that is obvious. 
They like anyorie who is helping 
to achieve that end. How better 
can banks gain public good will 
than by indicating to the public 
through advertising—that they 
are in there fighting?” 


Foreign Trade Principles 
And Practices 


By Grover G. Huebner and Roland 
L. Kramer. 

Revised edition. Published by D. 
Appleton-Century Co., 35 West 
32nd Street, New York. 554 pages, 
cloth bound, $4.00. 

It is quite evident that this is a 
subject which needs frequent revi- 
sion, and the authors, both of whom 
are professors of commerce and 
transportation in the Wharton 


School of Finance and Commerce 


of the University of Pennsylvania 


at Pittsburgh, have brought the 
subject up-to-date, and have an- 


ticipated future changes. 


Any banker who has commercial 
customers engaged in foreign trade 
may well study this book himself, 


and then lend it to his customer. 


ers can be promoted 





ThriftiCheck 
Record 


ThriftiCheck service is now 
being offered by leading banks 
from the Rio Grande to the 
Canadian Border. 


This remarkable growth of 
ThriftiCheck business through- 
out the country is the best evi- 
dence of the superiority of the 
Plan and its strong appeal both 
to the Bank and the public. 


NO BANK THAT HAS TAKEN 
ON THRIFTICHECK SERVICE 
HAS VOLUNTARILY RELIN- 
QUISHED THE RIGHT TO 
CONTINUE IT NOR HAS ANY 
BANK FAILED TO RENEW ITS 
SERVICE ARRANGEMENT FOR 
THRIFTICHECK SUPPLIES, AD- 
VERTISING AND PROMO- 
TIONAL MATERIAL. 


One Bank reports that they 
opened during the past three 
years six thousand ThriftiCheck 
accounts. This is three times 
the total number of regular 
checking accounts now on their 
ledgers after more than 100 

ears of regular checking serv- 
ice. And this is not by any means 
an isolated instance of Thrifti- 
Check success. 





Full details of this popular plan 
will be furnished on request. 
Why not write us to-day! 


BANKERS 
DEVELOPMENT 
CORPORATION 


31 Nassau St., New York City 





Every director and every officer 
should consider himself a commit- 
tee of one to devise ideas by which 
the business of the bank’s custom- 


Equipment And Supply Ideas 


JOTTINGS FROM THE BANKERS SECRETARY'S NOTEBOOK 


USE the coupon below— it's easier than a letter—to get 
Miss Manning's specialized help on any purchasing problem. 
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118 Leese Leaf Binders 

120 Machine Bookkeeping Forms 
121 Maps 

122 Mate 

123 Money Orders 
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157 Steno Note Books 

158 Stene Note Book Holders 
158 Storage Files 

160 Supplies, Bank and Office 
161 Tear Gas 


106 Inks, Duplicating Machine 
107 Ink in Powdered Form 

108 Interest Calculators 

108 Interest Computing Machines 
110 Inter-Office Communicating 
Systems 


111 Lamps, Desk 
Vault Ventilators 
112 Lampe, ‘Adding, Posting Ma- ban heat 


Lamps, 
116 Lamps, Teller and Counter 
117 Letter Trays 

118 Lighting Systems, Fluorescent 179 Window and Lobby Displays 


OCE10 5 PASTE THIS COUPON ON A PENNY POSTCARDS [SIO EIO 


ANEKERS SECRETARY, 
and M°Nally & Co., 536 So. Clark St., Chicago, Ill. 


| sxe 


© Please have sent us buying information on 


Wooden Card Files 


Every month I am freshly amazed 
at the ingenuity manufacturers are 
displaying in adapting wood as the 
basic material in all kinds of office 
equipment. 

This time it’s the new Perma-Bilt 
card files, made by the Planned 
Business Equipment Co., 1422 
Euclid Ave., Cleveland, Ohio. 


Made of selected hardwood, it is 
designed to handle the following 
standard size cards: 5x3; 6x4; 8x5; 
and 9x6. Furthermore, you can get 
sections to fit IBM cards, time cards, 
and finger-print cards. And there 
is a reference shelf (note the illus- 
tration) which fits between any two 
sections and pulls out a full 18 
inches. 

All drawers are constructed with 
interlocking joints and slotted bot- 
toms. Label holders are plastic and 
drawer pulls are wood. Side walls 
and backs of the cases are smooth 
surfaced Masonite. Bases, either 
three or five inches high, are re- 
cessed at the front to provide toe 
space. 


An exclusive feature of each 
drawer is the new Sta-tite Com- 
pressor. Only % of an inch thick, 
it is positive in operation and will 
hold cards in the file even when 
the drawer is turned’ upside down. 
It is also instantly removable, with- 
out use of any tools, permitting you 
to use the full capacity of the 
drawer. This will be appreciated by 
those of you who have lamented 
the wasted two inches at the back 
of every ordinary file drawer. 
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“Make It Do” 


More and more, the above slogan is being proposed 
to business organizations as one basis for their co- 
operation in the war effort. Certainly it applies equal- 
ly to banks. Practically no bank machines or other ~ 
equipment are being manufactured today. Many of 


the usual supply items have disappeared from the 


past. 


market for the duration. So it’s up to you to take the 
best possible care of what you have, to stretch your 
current supplies as far as they will go, and to find 


Employee’s Personal 
Record Book 


Horder’s, Inc., 231 S. Jefferson 
St., Chicago, Ill., has just sent me a 
sample of a little 24-page booklet 
titled: “Employee’s Personal Record 
of Earnings and Deductions. The 
accompanying note mentions that 
already several banks have ordered 
quantities of them, imprinted with 
the bank name, for use as business- 
builders. 

Spaces are provided for system- 
atically recording, on 140 pay-days, 
of both regular and overtime earn- 
ings, as well as all deductions— 
Social Security, Victory Tax, War 
Bonds, and so on. Then follows four 
pages for listing details (numbers, 
denominations, purchase price, and 
so on) of all War Bond purchases. 
Four more pages are arranged for 
a record of other personal deduc- 
tion items, such as contributions, 
gasoline, amusement and other 
similar taxes, and medical expenses. 
On the last page, the recipient of 
the book can keep a record of his 
places of employment. 

It’s really a very useful little 
record book—so much so that I’m 
going to keep the sample for my 
own personal use! I have a hunch 
a lot of banks are going to discover 
that it’s a swell way to create good- 
will. You might drop a line to Mr. 
Jones, advertising manager of 
Horders, for a sample and quantity 
prices. 


Paper Fastener 


More years ago than I’d want 
anyone to remind me of—way back 
when I had my first job as a timid 
little office stenographer—I remem- 
ber we had a paper fastener that 
didn’t use metal clips or staples or 
any other extraneous material to 
do its fastening. 

Well, after a 10-year absence 
from the market, the Bump Paper 
Fastener is being manufactured 
once more. Since it requires nothing 
but the paper sheets themselves for 
the fastening operation, it gives 
many a desperate cashier and office 


March, 1943 


manager a perfect solution to the 
growing query: “What’ll I do when 
our present supply of staples are 
gone?” 

You see, the Bump Fastener clips 
a little tongue in each paper to be 
fastened, cuts a double slot, and 
then tucks the several tongues 
neatly in the slots. Slick isn’t it? 

This fastener is made of strictly 
non-critical materials, in an attrac- 
tive black oxidized finish, and is 
available in three models to meet 
various bank and office require- 
ments. In addition to the standard 
model, illustrated here, there are a 
narrow and a widegrip hand models, 
convenient for such desk uses as 
fastening enclosures to letters, and 
checks to remittance slips, and so on. 

Ask your local stationer to show 
you one of these new fasteners, 
made by the Bump Paper Fastener 
Company of LaCrosse, Wis. 


An Apology 


A few weeks ago the Ames Safety 
Envelope Company sent me samples 
of several new items in their exten- 
sive line of mailing, filing, and 
carrying envelopes. A day or so 
later, while looking over my “copy 
material”, I noticed in this envelope 
collection two envelopes designed 
to hold ration books. 

Because of the current interest 
in rationing, these particular en- 
velopes seemed to me especially 
timely, so I hustled a descriptive 
story about them through my type- 
writer and managed, by the skin of 
my teeth, to squeeze it into the 


*/ ‘substitutes for vital materials wherever possible. 

In this, we will endeavor to assist you—as com- 
petently and energetically as we have helped you 
to contact new equipment and supply items, in years 


Sincerely, 
ee 
Wan Mancina 


February issue—where you prob- 
ably read it. 

At least, a lot of you did, for now 
I have a letter from President 
Fitzgerald, of Ames, saying they 
had been getting inquiries about 
ration book envelopes from a lot of 
you, that they didn’t make such an 
envelope—but that they had finally 
solved the mystery by discovering 
that the envelope I had described 
and credited to them is actually 
made by Curtis 1000! 

And—going back to the original 
samples—I verified this information 
(to my undying mortification) by 
discovering the name “CURTIS 
1000” printed in tiny letters down at 
the bottom. 

So I hereby publicly apologize— 


‘STEEL: 2 <tRONG 


New improved style. Save 24% 
of time in machine filling. Pop 
open instantly with slight pressure 
of thumb and finger. Pack flat for 
storage and shipping. 

Made of “Steel-Strong” Kraft 
overweight paper, in six standard 
colors for pennies, nickels, dimes, 
quarters, halves, and dollars. 


SAVE SAVE 
TIME SPACE 


Ask your bank supply dealer to 

demonstrate their storage- and 

Operation-economies. Also for 
free bank imprint offer. 


CUTE Od 232 Eee) 


Our New Address 
NINTH and COLFAX AVE. 
HANNIBAL, MO. 





to Ames for the trouble I’ve caused 
them, to Curtis 1000 for having 
failed to credit them with what is 
really a clever idea, and lastly to 
you for having inadvertently given 
you some mis-information. And I 
can only repeat—it might be worth 
your while to write for samples—to 
Curtis 1000, at either Hartford, 
Conn. or St. Paul, Minn. 


The wise purchasing officer pro- 
tects himself by requiring a written 
requisition for everything that is 
dispensed from the stockroom. 


sre a ee 


KEEP UP 
PRODUCTION 


Fire Prevention Helps 


he 
Che Phoenix 


Susurance Company, Hartford, Coun, 
1854 


Connecticut 
Are Spourancile Harford tenn: 


1850 
(ATEARLE 
Rr Infurance @mpany 
Provivence, RI 
1859 
ATLANTIC FIRE INSURANCE CO. 


Raleigh, North Carolina 
THE CENTRAL STATES FIRE INS. CO. 
Wichita, Kansas 
GREAT EASTERN FIRE INSURANCE CO. 
White Plains, N. Y. 
MINNEAPOLIS F. & M. INSURANCE CO. 
Minneapolis, Minn. 
RELIANCE INS. CO. OF CANADA 
Montreal, Canada 


* 


HARTFORD 
30 Trinity Street 
CHICAGO 
Insurance Exchange 
NEW YORK 
110 William Street 
SAN FRANCISCO 
220 Montgomery Street 
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15 Electric Motor 
Maintenance Hints 


Here are recommendations of 
electric motor experts on the main- 
tenance of electric motors on bank 
machines. 


1. When inspections or repairs 
are being made remove dirt from 
the commutator cover and sur- 
rounding parts first; this will pre- 
vent dirt from falling into the 
motor. 


2. Check the copper surface of 
the commutator to make sure it has 
a smooth polished appearance and 
that it is kept free of copper, beads, 
dirt or grease. 


3. Make sure that the brush- 
holder mechanisms are seated on 
brushes and that shunts and termi- 
nals are tight. 


4. Wipe carbon dust from all 
cables and from the brush holders 
on each maintenance inspection. 

5. Lift springs and raise and 
lower brushes in the carbon ways 
to remove dirt from brushes but, 
never snap these springs for this 
may chip the brushes. 


6. Replace any short or broken 
brushes with new ones and make 
sure that they are of the same 
grade as those now in the motor. If 
only one brush is replaced, then 
grind the new brush to the same 
length as the other brushes therein. 


7. Inspect every connection 
within the motor for tightness; per- 
mit not even the most insignificant 
connection to remain loose, for it 
will cause an untold amount of 
trouble later on. 

8. Make sure that the outside of 
the motor is always cleaned first 
before any cleaning is done on the 
inside of the motor or before a 
single screw is turned on the out- 
side case. 

9. Keep bearings free from dust; 
dust in lubricants or otherwise acts 
as a death warrant to bearings. It 
is always advisable to see-to it that 
bearings are kept covered when 
bearing assemblies are removed 
from a motor. 


10. Blow out dust and dirt from 
the armature and, if possible, use 
only a clean dry compressed air 
spray. Be sure to wipe the arma- 
ture clean of oil and grease after- 
wards. Use a cloth saturated with 
carbon tetrachloride. 

11. Blow out the interior of the 
motor in the same manner and fol- 
low the same procedure in cleaning. 

12. It is best to use only carbon 
tetrachloride in removing dust and 


dirt from brush holders and cables 
and to do this carefully. 

13. The commutator should never 
be lubricated since the brushes con- 
tain sufficient lubrication. A dirty 
and greasy commutator will collect 
carbon dust in the grooves between 
the segments and lead to a short 
circuit. 

14. Replace any broken springs 
or shunts while maintenance is go- 
ing on and check all connections 
for cleanliness as well as tightness. 

15. At least once each year, see to 
it that the main shaft bearings are 
removed, cleaned and _ repacked 
with an approved ball-bearing 
grease; beware of using just any 
grease that may be handy. Use only 
the RIGHT AND PROPER kind. 





Danger In Duplicating 
Vault Keys 


When a bank receives back from 
a renter one key to a safe deposit 
box, whereas the renter originally 
received two, it is common practice 
to send this key back to the manu- 
facturer to have a duplicate key 
made. There may be, and probably 
is, a third key in someone’s posses- 
sion that, together with the guard 
key, will give access to the safe 
deposit box. 

This is really a bad practice, be- 
cause the original renter may retain 
the key, may hire another box in 
the vault, and may, at some subse- 
quent time, obtain entry to his orig- 
inal box because the Vault Custo- 


dian may be confused as to which. 


box belongs to the renter. 

In a case of this kind, the lock 
should be removed from the door 
of the box and moved to some other 
position, so that no one outside of 
the bank personnel would have 
knowledge of its new location, and 
better still, the lock should be sent 
back to the manufacturer for reset- 
ting the tumblers and the issuance 
of new keys, which would not dupli- 
cate any of the existing keys in the 
vault. 


Comfortable, quiet surroundings 
in which to interview loan appli- 
cants results in their being more 
“open” and candid with the loan 
Officer. 


The TEVE! i , 


afe way for Banks 


to Finance Insuran ce Premiums 
WHITE PLAINS, N.Y. 
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Bankers Object To More 


ARIOUS bank organizations 
have been increasingly active, 
in recent weeks, in supplying Con- 
gress with information to refute the 
necessity of another Governmental 
Agency to lend money to farmers. 
Perhaps the most belligerent of 
these groups is the Independent 
Bankers Association, which has sent 
the following series of three letters 
to the members of Congress: 
To the Members of Congress: 

During the War Emergency all nonessential 
government bureaus and agencies should be 
eliminated, and those agencies with govern- 
ment subsidized capital should be required 
te return such capital into the United States 
Treasury, to help finance the War. 

The personnel of such bureaus and agencies, 


| if released would help solve the labor short- 
| @ge. Thousands of men and women are on 


the payroll of such bureaus and agencies that 
serve no useful purpose, making the taxpayers’ 
burden just that much heavier. 
What is Congress going to do about it? 
Yours very truly, 
E. E. PLACEK, President 
Country Bank Division 
Independent Bankers Assn. 


Te the Members of the Congress: 


The Washington bureaucrats with their 
inefficiency and love of waste have provided 
four different agencies to take care of the 
agricultural credit. The Production Credit As- 
sociation; Regional Agricultural Credit Cor- 
poration; Farm Security Administration and 
Feed and Seed loans—all of which overlap 
each other. 

These four agencies have over 20,000 em- 
ployees, two-thirds of whom if released would 
help solve the labor problem. 

All of the loans made by these agencies 
can be made by the local commertial country 
banks, loans to distressed rehabilitation farm- 
ers can be made by country banks on the 
same basis as FHA loans. 

Yours very truly, 
E. E. PLACEK, President 
Country Bank Division 
Independent Bankers Assn. 


To Members of the Congress: 

The planners and bureaucrats in Washing- 
ton have provided agricultural credit by estab- 
lishing the following agencies. Federal Land 


| Bank; Land Bank Commissioner; Federal Inter- 


mediate Credit Banks; Banks for Co-opera- 
tives; Production Credit Corporations; Produc- 


| tion Credit Associations; Regional Agricultural 


Credit Corporation; Farm Security Administra- 
tion; Feed and Seed Loans; Commodity Credit 
Corporation; Surplus Commodity Corporation; 
Agricultural Marketing Administration; and 
the Triple AAA and numerous others. 

What an imposing list of agencies overlap- 
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tGovernment Loans To Farmers 


ing each other's activities, costing the Gov- 
ernment and the farmers in salaries, interest 
and taxes, not less than one billion dollars 
per annum. 
What is Congress to do about it? 
E. E. PLACEK, President 
Country Bank Division 
Independent Bankers Assn. 


Illinois Bankers Protest 


The Executive Committee of the 
Illinois Bankers Association has 
written the following letter to all 
Illinois members of the House of 
Representatives, Washington, D. C.: 


“In behalf of the banks of the State of 
Illinois, particularly those which are servicing 
the agricultural communities, the Executive 
Committee of the Illinois Bankers Association 
respectfully requests of the congressional dele- 
gation from the State of Illinois its full sup- 
port of the efforts being made by the Ameri- 
can Bankers Association for the elimination 
of the activities promulgated by the Depart- 
ment of Agriculture in the extension of sub- 
sidized and socialized credit for agricultural 
purposes. 

“The emergency has long since passed which 
made necessary certain forms of assistance 
to supplement the ability of banks to extend 
credit to our farmers. 

“Our rural banks are giving full co-opera- 
tion to our Country’s needs in carrying on 
this war to a successful conclusion. They are 
purchasing on their own account as many of 
the obligations of the Federal Treasury as they 
are able to carry. They are most actively 
soliciting the sale of War Bonds to the people 
within their respective communities. They are 
co-operating in the Ration Banking System. 
They are leaders in all of the programs for 
civic co-operation in the war effort and, in 
addition to all of the activities which cannot 
be detailed along this line, are contributing 
from their meager returns today their full 
share of taxes. They are prepared and are 
willing to extend all necessary and proper 
credit to any worthy applicant. They are 
urging their farmers to co-operate in the 
Food-For-Freedom program for production 
of necessary agricultural products and have 
assured all of the farmers within the State 
that they stand ready and willing to assist 
them in whatever credit they may require to 
fimance this most necessary and worthwhile 
project. 

“It is only natural, therefore, that the coun- 
try banks resent the attempt of he Depart- 
ment of Agriculture to resurrect the Regional 
Agricultural Credit Corporation with a fund 
of $225,000,000. They feel that farmers’ co- 
operatives, financed and operated in the full 
plan of co-operative organizations, are per- 
fectly within the rights of the farmers to 
meintein but they deny thet these co-oper- 
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A.B.A. Members Testify 
At Hearing 


The American Bankers Associa- 
tion has taken cognizance of the 
growing Federal threat to private 
banking and a number of associa- 
tion members recently appeared 
before the Byrd Committee of Con- 
gress. The A.B.A. report of the 
meeting follows: 

“Testimony against the resurrec- 
tion of the Regional Agricultural 
Credit Corporation by the Depart- 
ment of Agriculture as an additional 

(Continued on page 137) 


ASKS EVERY 
PROGRESSIVE BANKER: 


ARE YOU 
CASHING IN 
ON THE GREAT 
POTENTIALITIES 
of the 
VAST NEW ARMY 


OF CHECKING 
PROSPECTS 
CREATED 
BY DEFENSE? 


CheckMaster, America’s first and 
original Checking Account plan 
requiring NO MINIMUM BALANCE, 
is made-to-order for times like these. 
Seventh year of successful operation; 
hundreds of banks large and small. 
... No advance payment — and you 
pay only for Results. 


SEND FOR LITERATURE 


CHECK MASTER PLAN, Inc. 
22 East 40th Street, New York 
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The celebration of Washington’s 
birthday was both enthusiastic and 
sincere. There is no actual com- 
petition as to which was the greater, 
Washington or Lincoln, nor need 
there be, for the nature of their 
splendid work was the same ideally 
ainu practically. Liberty (human 
freedom) was the gift of both. Lin- 
coln finished the edifice Washing- 
ton began, and added moral 
grandeur to the whole. Like Castor 
and Pollux in the heavens, twin 
signs to mariners forever, Washing- 
ton and Lincoln will stand in the 
canopy of earthly fame, guiding 
stars by which statesmen at the 
helm of nations will steer, in all 
time, for the greatest good to their 
respective peoples. 


MARCH, 1893 


By all accounts the French gov- 
ernment with Gallic pluck, or van- 
ity, seems determined to chaperon 
another company to continue the 
foolish effort of completing the 
Panama Canal, whose chance of 
ever paying any dividends is so re- 
mote as to put the project entirely 
out of the category of rational com- 
mercial enterprise. The Tehuantepec 
Railroad and the Nicaragua Canal 
can transact the interoceanic traffic 
of America, Australia, and Asia in 
that geographical region for cen- 
turies, and quite easily. Certainly 
the Panama route could not draw 
business from those other routes, 
and would have to submit to their 
rates, under which the Panama 
could not pay any interest or divi- 
dends. Generations hence, .when 
population and trade increase in- 
ordinately, the Panama cut may be 
needed, but it will not be made by 
the French. 

MARCH, 1893 


Canada seems to be in good shape 
financially, and commercially also 
at this time. Money is plenty; real 
money; deposits good and rising, 
and there is a healthy offering of 
paper for discount at bank. Failures 
among business men are less than 
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usual, and not at all abnormal, the 
country is rich in snow to protect 
the young plants of the Dominion’s 
fine golden winter wheat. 


MARCH, 1893 


The Bankers Monthly has con- 
tended right along, and with reason, 
that the Fifty-second Congress 
would not meddle with things far 
above its knowledge, or imposing 
any toil of the head on them, and 
so our banking, currency, taxation, 
and tariff anxieties remain just 
where they were in November, 
1890, when so many brilliant prom- 
ises were made in reference to these 
matters. It is something, however, 
to give satisfaction, that the mem- 
bers, or some of them, have shown 
sufficient courage and patriotism to 
sit around occasionally and pass 
appropriations, promising a goodly 
deficit in 1894. 


MARCH, 1893 


There have been more casualties 
of late in the banking business, as 
to banks and employes, than usual, 
but it is a consolation that these 
things are to be laid to the account 
of unsound banking, or careless 
banking, and not to the state of the 
country, unless it may be included 
in the very general assertion that 
the people largely have been going 
too fast in trying eagerly to get rich 
by rushing and borrowing and 
spending too freely to make a show 
of style generally not acceptable to 
sensible people, who think that 
plainless of living and independence 
of foreign trappings should be the 
method in a republican country. It 
is a safe view at all events, and 
brings the consolation of safety and 
honor conserved. 


MARCH, 1893 


A bank deposit receipt for £40, 
issued by the Bank of New South 
Wales, was presented for payment 
lately after being out thirty-five 
years. It was on demand, and bore 
no interest. With interest com- 
pounded at 3 per cent, it would be 


worth £113; at 6 per cent £320; at 
10 per cent, £1,200. Banker, keep a © 
good “surplus.” 


MARCH, 1893 


Gold is valueless “in a desert.” 
Money is “sound money” if it makes 
the desert blossom as a rose. In © 
want of abundant money, nothing 
may be more burdensomely inex- 
changeable than wealth in real 
property. Negotiability of capital 
is the rich man’s prime necessity, 
as it is the poor man’s need. 


MARCH, 1893 


There are endless varieties not 
only in men’s mental powers, but 
in their moral natures as well; 
therefore, no one standard can be 
equally applicable for all, but char- 
ity can even the inequalities, and 
make the world perfect. 


Typographical Errors 
Do Occur—Even In 
BANKERS MONTHLY 


The following letter has just been 
received from one of our Wisconsin 
readers, and our only rebuttal is 
that the word “receivable” was 
printed, correctly spelled, six times 
in the article, but was incorrectly 
spelled in the headline. We are glad 
to receive letters like this. 

“This is too good to keep—In 
your Bankers Monthly, for Feb- 
ruary, on page 80, you reprint the 
corrected version of a _ stenogra- 
pher’s letter—On the opposite page 
appears an unforgivable error in 
the spelling of the word “receiv- 
able,” or was this so placed as a 
further test of the alertness of 
bankers in detecting misspelled 
words? No charge this time.” 


Analysis Charges Better 
Than Float Charges 


L. O. Anderson, cashier of the 
Northern National Bank of Duluth, 
Minnesota, said recently that he 
believes it is much more fair to cus- 
tomers and to the bank to use 
analysis charges rather than float 
charges. He cited a case of a man 
with an account in a Los Angeles 
bank and one in a Minnesota bank, 
who as an accommodation to the 
Los Angeles bank transferred 
$10,000 from Minnesota. The bank 
in which the deposit was made had 
a float charge, and asked this man 
to pay a large fee for the transfer 
of his own funds entirely for the 
purpose of giving the local bank 
the larger deposit. 


BANKERS MONTHLY 





WORKERS 
Millions 


DOLLARS 
Millions 


THESE CHARTS SHOW 
ESTIMATED PARTICI- 
PATION IN PAYROLL 
SAVINGS PLANS FOR 
WAR SAVINGS 
BONDS (Members of 
Armed Forces Included 
Starting August 1942) 


STUDY THEM WITH AN EYE TO THE FUTURE! 


There is more to these charts than meets the eye. 
Not seen, but clearly projected into the future, is 
the sales curve of tomorrow. Here isthethrilling 
story of over 25,000,000 American workers who 
are today voluntarily saving close to FOUR AND 


A HALF BILLION DOLLARS per year in War 


Bonds through the Payroll Savings Plan. 


Think what this money will buy in the way of guns 
and tanks and planes for Victory today—and 
mountains of brand new consumer goods tomorrow. 
Remember, too, that War Bond money grows 
in value every year it is saved, until at maturity 
it returns $4 for every $3 invested! 


This space is a contribution to America’s all-out war effort by 
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Here indeed is a solid foundation for the peace-time 
business that will follow victory. At the same time, 
it is a real tribute to the voluntary American way 
of meeting emergencies that has seen us through 
every Crisis in our history. 

But there is still moretobedone. As our armed 
forces continue to press the attack in all quarters of 
the globe, as war costs mount, so must the record 
of our savings keep pace. 

Clearly, on charts like these, tomorrow’s Victory 
— and tomorrow’s sales curves—are being plotted 
today by 50,000,000 Americans who now hold 
WAR BONDS. 


Gave wilh 
War Savings Bonds 
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Anglo-California Re-Elects 


All the directors of The Anglo 
California National Bank of San 
Francisco, Calif., were re-elected 
at the annual meeting. In addition, 
Ernest Ingold, prominent automo- 
bile dealer and civic leader, was 
elected to the directorate of the 
bank. 

At the first meeting of the newly 
elected Board, all officers were re- 
elected and the following officers 
were promoted: William H. Owen, 
supervisor of branch loans, was 
promoted from assistant vice presi- 
dent to vice president, Head Office; 
Elwood J. Schmitt, assistant vice 
president and manager, Oakland 
Office, was elected vice president 
and will continue as manager of 
the Oakland Office; Donald C. 
Shannon, manager of the Bakers- 
field Office, was elected vice presi- 
dent and manager, Bakersfield Of- 
fice; and R. H. Holmberg, formerly 
assistant secretary of the bank, was 
elected secretary. 


Citizens National 
Promotes Two 


Directors of the Citizens National 
Trust & Savings Bank of Los An- 
geles, at their annual organization 
meeting held January 14, promoted 
two members of the staff to new 
posts and re-elected all other of- 
ficers of the bank, it was announced 
by President Herbert D. Ivey. 

Walter J. Richards was promoted 
to assistant cashier. He joined the 
staff as a bookkeeper in 1923, was 
made teller, saw service in the new 
accounts and foreign department, 
and then was made a branch man- 
ager. Since June, last, he has been 
assigned to the cashier’s depart- 
ment at the bank’s head office. 

Charles J. Ritt was elected a 
junior vice president. For the past 
eight years Mr. Ritt has been an 
officer of Properties, Inc., the sales 
and property management corpora- 
tion organization which has han- 
dled the bank’s real estate holdings. 

President Ivey is currently being 
congratulated upon the observance 
of his fortieth anniversary of con- 
tinuous service with Citizens Na- 
tional Bank. 

Born on his father’s cattle ranch 
in Frio County, Texas, Mr. Ivey 
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moved with his family to Los An- 
geles at the age of 17, and shortly 
thereafter, in January, 1903, started 
work as a messenger with the bank, 
then located at Third and Spring 
streets. 

Gradually he assumed other 
duties, acting as relief or assistant 
teller, then as teller. At the time of 
the panic in 1907 he was named to 
represent his bank on the Los An- 
geles Clearing House Association, 
when scrip had to be prepared to 
be used by the banks throughout 
the financial emergency. Years later 
he was to be the president of the 
association. : 

Mr. Ivey’s first official recogni- 
tion at the bank came when he was 
elected as assistant cashier in 1911. 
He became cashier in 1918; vice 
president and cashier in 1923 and 
a director later the same year. On 
July 12, 1929, he was elected to the 
presidency of the bank. 


F. A. A. Bulletin Honored 


First award as best trade asso- 
ciation publication in the industrial 
publications field was awarded to 
the Bulletin of the Financial 
Advertisers Association by the In- 
dustrial Editors Association of 
Chicago at the close of 1942. The 
Bulletin is the monthly publica- 
tion distributed by the headquar- 
ters office of the association to some 
700 members. Editor of the publica- 
tion is Preston E. Reed, executive 
vice president of the Financial Ad- 
vertisers Association. 


Hughes, Mercantile- 
Commerce Auditor 


Following the annual meeting of 
the board of directors of Mercan- 
tile-Commerce Bank and Trust 
Company, St. Louis, Mo., the fol- 
lowing promotions among the bank 
personnel were announced. 

J. McCall Hughes, assistant 
comptroller, was appointed auditor 
of the bank. Hughes came to Mer- 
cantile-Commerce in January, 1939 
from the Bankers Trust Company, 
New York, and was made assistant 
comptroller in January, 1941. 

Edgar W. Hoffman, chief clerk, 
was appointed assistant cashier. 
Hoffman had been associated with 


Mercantile-Commerce and the for- 
mer National Bank of Commerce 
since 1911. He was made chief 
clerk in January, 1941. 


Wilson Heads N. Y. F. A. A. 


At the annual election meeting 
of the New York Financial Adver- 
tisers, William T. Wilson, director 
of the Committee on Public Educa- 
tion and secretary of the State Sec- 
retaries Section of the American 
Bankers Association, was elected 
president. Since 1921 he has de- 
voted his entire time to banking, 
specializing in advertising, public 
education, as well as customer and 
public relations. Mr. Wilson is a 
graduate of the University of Mich- 
igan. Other officers and directors 
elected: 

Ist Vice President, Harold L. 
Whittaker, Public Relations Bureau- 
Group V, Savings Bank Associa- 
tion; 2nd Vice President, T. W. 
Norcross, Bank of New York; Sec- 
retary, William Huckel, Chase Na- 


tional Bank; Treasurer, Syd J. 
Hughes, Morris Plan Industrial 
Bank of N. Y. 


Sanger And Kanter 
Advance At 
Manufacturers, Detroit 


In first-of-the-year elections, 
Henry H. Sanger, president of the 
Manufacturers National Bank of 
Detroit for the past five years and 
dean of Detroit bankers, was elected 
chairman of the board of that in- 
stitution; Charles A. Kanter, senior 
vice-president, was elected presi- 
dent; Charles K. Bartow, who was 
also elected a director, succeeded 
Mr. Kanter as senior vice-presi- 
dent; Herbert G. Wood was elected 
vice-president in charge of 
branches; William A. Howe, man- 
ager of the Mortgage Department, 
was elected assistant cashier; and 
R. C. Wandel, cashier, was named 
secretary of the board, a position 
formerly held by Mr. Bartow. 

All of the men have been with 
the bank since its organization in 
1933. 

Both the new chairman and presi- 
dent are third generation Detroit 
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bankers. H. K. Sanger came to De- 
troit in 1835 as cashier of the Bank 
of Michigan, of which Erotus P. 
Hastings was president, and Mr. 
Kanter’s grandfather organized E. 
Kanter and Co., private banking 
house, in 1853. 


Mr. Sanger entered banking in 
1891; in 1907 he organized the Na- 
tional Bank of Commerce, of which 
he became president, subsequently 
holding high offices in various 
banks during the period of con- 
solidations. A former president of 
the Michigan Bankers Association 
and the Detroit Bankers Club, he 
became executive vice president of 
the Manufacturers on its organiza- 
tion and succeeded John Ballantyne 
in the presidency in 1938. His fif- 
tieth anniversary in banking, last 
year, brought him congratulatory 
messages from all parts of the 
country. 


Mr. Kanter entered banking as 
an office boy in the 1890’s in his 
grandfather’s bank which subse- 
quently became the First State 
Bank. Consistent promotions, in- 
terrupted by two years’ war serv- 
ice in World War I, from which he 
emerged a Major in the reserves— 
marked his upward career in bank- 
ing. He was one of the organizers of 
the Griswold National Bank in 1925, 
serving as vice president and direc- 
tor. Subsequently, he was execu- 
tive vice president of the National 
Bank of Commerce, vice president 
of the Guardian Detroit Bank and 
senior vice president of the Guar- 
dian National Bank of Commerce. 
He is president of the Detroit Clear- 
ing House Association. 

Mr. Bartow was elected vice 
president and cashier in 1933. He 
entered banking in 1904 with the 
Peoples Savings Bank, joining the 
Old Detroit National, which was 


‘merged with the First National in 


1910. He became associated with 
the Merchants National in 1914 and 
was vice president of the First 
First National Bank, with which 
the Merchants merged, when he 
resigned in 1930. 


Mr. Wood will be in charge of 
the branch offices in Highland Park 
and Dearborn. He was appointed 
branch manager of the Highland 
Park office last summer, after serv- 
ing as assistant branch manager 
since 1933. Previously, from 1915 
to 1933, he was with the Highland 
Park State Bank, latterly as vice 
president. 

All other officers and directors 
were re-elected. 
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- ... and high time to be ordering 
your Christmas Club Supplies from 
Rand M&Nally 


f 


They really work—that’s why Rand M°Nally 
Christmas Savings Club systems are popular. The 
materials are modern, efficient. Coupon books and 
checks are printed on attractive safety paper. Since 
the systems are self-computing, with i 
account numbers, they save your time and foster 
the goodwill of your customers, 


It’s time to order Christmas Savings Club systems 
NOW, while paper stocks are still obtainable and 
wide choices not depleted. We’ll gladly send you 
complete information on these effective systems. 


For more than 72 years, Rand M°Nally has been 
working with banks, helping to simplify problems 
and routines. May we help you . . . with trouble- 
free systems for Christmas Savings Clubs, Income 
Tax Clubs, Victory Clubs, Personal Loans, Con- 


sumer Credit operations? 


a RAND MSNALLY & COMPANY 
; 111 Eighth Avenue, New York 


Chicago 


e Washington - San Francisco 





United States Guarantee 
Increases Assets 


The United States Guarantee 
Company, of New York, reported 
total assets of $21,925,580.42 on 
December 31, 1942, an increase of 
$1,542,443.72 over assets shown on 
December 31, 1941. Policyholders’ 
surplus is $9,768,940.02, to which is 
added Voluntary Reserve for con- 
tingencies of $1,250,000 to produce 
net worth of $11,018,940.02, of 
which latter amount 89.6 per cent 
has been earned. 

Gross premiums written, less re- 
turn premiums, were $10,051,198.78. 





This volume of premium under- 
writing indicates continued favor- 
able acceptance of the bonds and 
policies of this company, which is 
rated A plus by the Alfred M. Best 
Company. 

The underwriting policy of the 
company produced a satisfactory 
underwriting profit for the year 
after ample provision for Federal 
Taxes. Of the company’s total earn- 
ings in the 53 years of its existence 
66% resulted from insurance oper- 
ations and 34% from investment 
operations. 

The investment portfolio is well 
diversified and consists entirely of 
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bonds and stocks, which represent 
86%. of the company’s total assets. 
Bonds were reported at amortized 
value of $12,918,971.18, wh.ch in- 
cluded United States Government 
issues totaling $11,907,366.20. 

It is important to note certain 
safety factors revealed by the 
figures in the company’s annual 
statement as follows: $2.01 of assets 
per $1 of liabilities; liquid assets 
to total assets 97.8 per cent, includ- 
ing cash to total assets 11.57%, net 
worth to total assets 50.26. 


City National Re-Elects 


At the annual meeting of the 
stockholders of the City National 
Bank and Trust Company of Chi- 
cago, all of the directors were re- 
elected. 

At the annual meeting of the 
directors, Harlow W. Brown was 
elected assistant vice president. 
All other officers were re-elected. 


National Security 
Has Good Year 


The financial statement of Na- 
tional Surety Corporation, as of 
December 31, 1942, reflects the re- 
sults of very satisfactory operations 
for the year. 

Admitted assets are reported at 
$28,780,344, an increase of $2,367,- 
990. After increasing the loss re- 
serve by approximately $100,000, 
the premium reserve by $400,000 
and the reserve for taxes and ex- 
penses by $740,000, there was added 
to surplus $1,110,351. The surplus 
is now stated as $12,530,005 which 
with capital of $2,500,000 makes a 
surplus to policyholders of $15,- 
030,005. 

The company continues in a 
strong liquid position, with cash and 
readily marketable securities nearly 
twice its liabilities. Holdings of 
United States Government bonds 
were more than doubled during the 
year. 

Premium volume rose 10% to 
$10,616,450, the highest in the com- 
pany’s history. Loss and expense 
ratios continued favorable. Na- 
tional Surety Corporation is a 
wholly owned subsidiary of Com- 
mercial Investment Trust Corpora- 
tion. 


Davis On La Monte Board 


H. Douglas Davis, vice president 
and director of the Plainfield Trust 
Company, Plainfield, New Jersey, 
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and former president of the New 
Jersey Bankers Association, was 
elected a member of the board of 
directors of George La Monte and 
Son, manufacturers of La Monte 
Safety Paper, of Nutley, New Jer- 
sey, at the annual meeting of stock- 
holders, it is announced by George 
V. La Monte, president of the com- 
pany. Mr. Davis fills the vacancy 
left on the board by the death of 
the late William L. Morgan, Newark 
attorney and businessman. 

Employed in 1909 by the Plain- 
field Trust Company, Mr. Davis ad- 
vanced steadily and in 1936 was 
placed in charge of the institution’s 
extensive trust department. He was 
elected director in 1942. Similarly, 
he rose through committee ranks in 
the New Jersey Bankers Associa- 
tion and was elected to the presi- 
dency of that organization in 1940. 
In the American Bankers Associa- 
tion, he has held various posts and 
is currently a member of the Exec- 
utive Committee of the Trust Divi- 
sion and a member of the State 
Legislative Council, while at the 
same time serving as member of the 
Federal Legislative Committee of 
the State Bank Division of the 
A.B.A., and is chairman of the 
Legislative Committee of the New 
Jersey Bankers Association. 

Paralleling his banking career, 
Mr. Davis has a record of generous 
civic service, ranging from work as 
Scoutmaster and Scout Commis- 
sioner in the early days of his busi- 
ness life to his current activity as 
Victory Fund Chairman for the 
Plainfield district. Other community 
posts which he has held or still 
holds include treasurer of the Board 
of Trustees of the Charity Organ- 
ization Society of Plainfield and 
North Plainfield, deacon and trustee 
of the Crescent Avenue Presbyter- 
ian Church, trustee of the Plainfield 
Country Club, and trustee of the 
United Family and Children’s So- 
ciety of Plainfield. 


Ronning.Made Comptroller 


Carsten E. Ronning, a second vice 
president in the comptroller’s de- 
partment of the Continental Illinois 
National Bank and Trust Company, 
has been made comptroller of that 
institution. 

During the last 6 years, Mr. Ron- 
ning has had general supervision of 
the operating and _ accounting 
methods of the bank, and for sev- 
eral years before that was in charge 
of personnel. His service record with 
the Continental Illinois and prede- 
cessor banks goes back 33 years, 
with a wide range of experience in 


both banking and trust operations. 

Mr. Ronning was born in Chicago, 
where he has spent all his working 
life. He is a former director and 
treasurer of the American Institute 
of Banking and has been active in 
the work of the National Office 
Management Association, now serv- 
ing as a director of the Chicago 
chapter of that organization. For 
10 years he was president of the 
Lutheran Deaconess Hospital and 
is still a member of its board of 
trustees. 

In his new post, Mr. Ronning 
succeeds Frank L. King, who re- 
cently became executive vice presi- 
dent and a director of the California 
Bank, Los Angeles. 


Wilkinson Vice President 


Title Guarantee & Trust Co., 
Baltimore, Md., has announced the 
advancement of Paul T. Wilkinson 
from second vice president to vice 
president, succeeding the late C. A. 
Fairbanks, Jr. 

At the same time, Clifford L. 
Knight, former assistant vice presi- 
dent, was made second vice presi- 
dent and assistant treasurer. 


Strack Heads 
Peoples National, Seattle 


P. A. Strack has been elevated 
from executive vice president to 
president of Peoples National Bank, 
Seattle, Wash., succeeding Albert 
Brygger, who retired because of ill 
health. Mr. Strack joined the bank 
in 1930 as an assistant vice presi- 
dent, coming from the Northwestern 
National Bank of Portland, Ore., 
where he began his banking career. 

Other promotions were: H. N. 
Meyers, vice president, succeeding 
Oliver H. Haskell, who is now in 
the army; Howard Hansen, vice 
president and _ supervisor. of 
branches; J. C. Walsh, vice presi- 
dent and manager of Everett 
branch; and Fred L. Harford, audi- 
tor, succeeding R. G. Perry, who 
has joined the navy. 


Turner Chemical 
Vice President 


The directors of the Chemical 
Bank & Trust Company, New York 
City, have announced the appoint- 
ment of Huntington M. Turner, 
formerly an assistant vice presi- 
dent, as vice president. 

A native of Milwaukee, Wiscon- 
sin, Mr. Turner has been connected 
with the Chemical Bank & Trust 
Company since 1928. He started his 
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banking career with the American 
Security & Trust Company, Wash- 
ington, D. C., in 1923 and in 1925 
became associated with the Fidelity 
Union Trust Company of Newark, 
New Jersey. Prior to that time, he 
was with the United States Emer- 
gency Fleet Corporation in London, 
England. Mr. Turner entered the 
Chemical Bank with the Trust De- 
partment, where one of his assign- 
ments was supervising the con- 
struction of a hospital in Manissa, 
Turkey, for one of the bank’s clients. 
For the past nine years he has 
actively participated in the han- 
dling of the bank’s midwestern 
business and is well known in bank- 
ing circles throughout the country. 
At the same meeting, Leonard M. 
Horton, formerly, an assistant sec- 
retary, was appointed an assistant 
vice president, and Henry C. Otti- 
well, formerly an assistant secre- 
tary, was appointed trust officer. 
Other appointments were Russell 
H. Sherman, assistant secretary. 
Willis R. Phillips, assistant treas- 
urer; Ralph G. Peterson, assistant 
comptroller; Ernest M. Gilmour, 
assistant manager of the 320 Broad- 
way office; Harold E. Harris, assist- 
ant manager of the 11 West 5lst 
Street office; and Herbert Nannen, 
assistant manager of the Eighth 
Avenue at 57th Street office. 


On Fed Board 


Robert D. Barclay, president of the 
National Bank of Commerce, San 
Antonio, Texas, has been designated 
as a director of the San Antonio 
Branch of the Federal Reserve Bank 
of Dallas. 


Franke Joins U. S. Trust 


The United States Trust Company 
of Newark, announces the appoint- 








Writing 
15,000 Banks? 


Bank Publications Division of 
Rand M¢Nally & Company can take 
the drudgery out of any direct-mail 
campaign by doing the addressing for 
you (mailing, too, if you wish) accu- 
rately, quickly, and at amazingly rea- 
sonable cost. Whether you need one 
state or 48, you will appreciate the 
efficiency of this service. 


RAND MSNALLY & COMPANY 


Bank Publications Division 
536 S. CLARK ST. CHICAGO, ILL. 


March, 1943 


ment of William H. Franke as assist- 
ant vice president. Mr. Franke was 
formerly assistant treasurer in 
charge of the Chancellor Branch, 
Irvington. He will continue to be in 
charge of the Irvington Office. 

Mr. Franke originally organized 
the Chancellor Trust Company of 
Irvington, in 1929,-and was secre- 
tary-treasurer of that institution up 
to June, 1941, when it was merged 
with the United States Trust Com- 
pany of Newark. 

Mr. Franke has for years been 
active in the affairs of the Essex 
County Bankers Association, being 
a member of the Pension Plan Com- 
mittee and subsequently chairman 
of the Uniform Service Charge 
Committee for a number of years. 
He has also been active in many 
civic affairs, having served as pres- 
ident of the Irvington Kiwanis 
Club, Exalted Ruler of the Elks, 
and headed many other fraternal 
organizations. 


“Packed With Ideas” 


The February issue of Bankers 
Monthly is, in my opinion, one of 
the best issues you have ever put 
out. It is packed with ideas from 
cover to cover. I’ was impressed 
with every article which you had, 
and the one on “Public Relations 
Ideas” is going to be especially 
helpful to us. 

Here at the bank we think that 
Bankers Monthly is far the best 


magazine published today—best 
and most worthwhile. — H. C. 
Nicholls, Cashier, First National 


Bank, Madison, Wisconsin. 


Bankers Object To More 
Government Loans 


To Farmers 
(Continued from page 131) 


credit agency to compete with coun- 
try banks in the field of farm credit 
was given by members of the Amer- 
ican Bankers Association at a hear- 
ing held by the Congressional Joint 
Committee on Reduction of Non- 
Essential Federal Expenditures, in 
February. 

“The plan under which the Re- 
gional Agricultural Credit Corpor- 
ation has been re-established pro- 
vides for the lending of $225,000,000 
to farmers for crop production and, 
among other things, for the making 
of loans to be directed by the county 
war boards and the provision for 
non-recourse loans on certain crops. 

“Testimony was given by C. W. 
Bailey, chairman of the A.B.A. Food 


for Freedom Committee, who is 
president of the First National 
Bank, Clarksville, Tennessee; by 
Harold Stonier, executive manager 
of the Association; I. R. Alter, exec- 
utive vice president of the First 
National Bank, Grand Island, Neb- 
raska; John H. Crocker, vice presi- 
dent of the Citizens National Bank, 
Decatur, Illinois; C. D. Haskell, 
farmer of Laurel, Nebraska, and 
member of the Nebraska Tax- 
payers’ League; Paul H. Huston, 
vice president of the Peoples Sav- 
ings Bank, Cedar Rapids, Iowa; 
Ralph W. Moore, representative of 
the Commissioner of Agriculture 
of Texas; Charles T. O’Neill, vice 
president, National Bank and Trust 
Company, Charlottesville, Virginia, 
and member of the A.B.A. Agricul- 
tural Commission and Food for 
Freedom Committee; L. M. Walker, 
Commissioner of Agriculture of 
Virginia; W. L. Hemingway, presi- 
dent of the A.B.A., and A. L. M. 
Wiggins, vice president of the As- 
sociation and chairman of its Com- 
mittee on Federal Legislation. 

“All of the witnesses agreed that 
ample credit is available to farmers 
for production and that there is no 
need whatever for the revival of 
the RACC as an additional agency 
to provide more credit. All also 
agreed that the bottlenecks in agri- 
cultural production arise not out of 
any lack of credit, but out of the 
lack of farm labor and the inability 
of farmers to get needed equipment 
and parts for equipment.” 








OUR MEN NEED 
* BOOKS * 





SEND 
ALL YOU CAN SPARE 


That book you've enjoyed— 
pass it along to a man in uni- 
form. Leave it at the nearest 
collection center or public library 
for the 1943 VICTORY BOOK 
CAMPAIGN. 
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NEW AND REOPENED INSTITUTIONS 


Through Absorption 
Through Merger or Consolidation 
Through Conversion 


National 7; State 15 
National 34; State 25 


BANKS REPORTED DISCONTINUED 


National 4; State 48; Private 1; Other Institutions 6 


.. National 16; State 34. 


CHANGES IN TITLE AND/OR LOCATION 


ALABAMA 
Camp Rucker 
*The Bank of Ozark, Banking Facility 
rt ng of The Bank’ of Ozark, Ozark, 


vember 30 

Fort McClellan 

*First National Bank of Anniston, 
Banking Facility Office of First _ 
tional Bank of Anniston, Anniston.. 
(Opened November 23, 1942) 

Midway 
James & Midway maaan Comey 


(Voluntary 
1943) 


“x “Ly a * Opened No- 


liquidation ‘January a 


Montgomery 
*First Joint Stock Land Bank.. 
(Completed liquidation) 


ARKANSAS 
Fayetteville 


Citizens Bank 
(Absorbed by First National 
December 19, 1942) 

Magnolia 
Citizens Bank - 
(Converted to First National Bank of 
— “aga September 19, 1942) 

Magnolia 
First National Bank of Magnolia.81-162 
(Capital $75,000. W. . Blewster, 
President, R. c. McDaniel, Cashier. 
Conversion of Citizens Bank, Septem- 
Ser 19, 1942) 

Stephens 

*The Bank of Stephens 
(Will liquidate voluntarily February 
27, 1943) 


. 61-511 


Bank, 


CALIFORNIA 
Anderson 


Bank of America National Trust & 
Savings Assn., Anderson Branch.90-541 
(Merged with Redding Branch as of 
close of business November 21, 1942) 
Bieber 

Bank of America National Trust & 
Savings Assn., Bieber Branch. .90-827 
asof cl with Fall River Mills Branch 
-*,: close of business November 21, 


Calipacria 
Secu:ity-First National Bank of Los 
Angeles, Calipatria Branch of Los 
Angeles ... 90-830 
(Discontinued at the close of busi- 
ness August 29, 1942. Business trans- 
ferred to Brawley Branch) 

Fellows 
Bank of America National Trust & 
Savings Assn., Fellows Branch.90-1078 
(Merged with Taft Branch as of close 
of business November 14, 1942) 

Fellows 
‘Kern County Bank, Branch of Taft 
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National 7;State 9 


(Closed voluntarily November 14, 1942) 

Los Angeles 

*California Bank, First and Townsend 
Office, 3625 E. 16-151 
(Discontinued January 30, 1943 and 
business consolidated with Whittier 
and Indiana Office) 

Los Angeles 
California Bank, Sunset and Edge- 
cliff Office, 3705 Sunset Blvd...16- Tea 
(Discontinued and business trans- 
ferred to and consolidated with Sun- 
set & Alvarado Office, 2035 Sunset 
Blivd., November 14, 1942) 

Los Angeles 

“Gaiitornta Bank, Whittier- Rea 07 of. 
ce 
(Discontinued February 11, 
business consolidated with Whittier 
& Indiana Office) 

Los Angeles 
Title Guarantee & Trust Company 
(Merged into and with Title Insur- 
ance & Trust Company under name 
of Title Insurance & Trust Company, 
December 19, 1942) 

Maricopa 

‘Bank of America National Trust & 
Savings Assn., Maricopa Branch. 90-340 
(Merged with Taft Branch as of close 
of business November 14, 1942) 

Monterey 
Monterey Bank - 
(Sold to First National Bank, Octo- 
ber 31, 1942) 

Pacific Palisades 
California Bank, Pacific Palisades 
Office of California Bank, Los Snaeee 
(Discontinued November 28, 1942 and 
business transferred to Santa Monica 
Office) 

Palmdale 
Bank of America National Trust & 
Savings Assn., Palmdale Office of San 
Francisco 
(Will be merged with Lancaster 
branch December 28, 1942) 

San Juan Capistrano 

Bank of America National Trust & 
Savings Assn., San Juan Capistrano 
Branch 90-1361 
(Merged with San Clemente Branch as 


of close of business November 21, 
1942) 


COLORADO 
De Beque 


Bank of De Beque - 

(Resources transferred to the Palisade 

National Bank, Palisade, October 1942) 
Haxtun 

Haxtun State Bank 82- 

os aaa cpa voluntarily October 31, 

194 


CONNECTICUT 
New London 
*National Whaling Bank - 
(Stockholders voted to liquidate bank 
as of February 11, 1943) 


DELAWARE 
Wilmington 


*Union National Bank 
(Deposits assumed and certain assets 
purchased by the Wilmington Trust 
Company which will operate a branch 
in the building formerly occupied by 
the Union National Bank) 
Wilmington 
*Wilmington Trust Com 
at Eighth and Market 
(Opened January 16, 1943, Succeeded 
Union National Bank which was ab- 
sorbed by the Wilmington Trust Com- 
pany, January 15, 1943) 
Wilmington 
Wilmington Trust Company, 
at 2nd & Market Sts 
(Closed November 1, 1942) 


FLORIDA 
Boca Raton 


*First National Bank in Palm_ Beach, 
Boca Raton Banking Facility Office... 
(Opened December 7, 1942) 

Camp Blanding 

*The Atlantic National Bank of Jack- 
sonville, Camp Blanding Facility Office 
of The Atlantic National Bank of 
SOCMBOMTEINE, Pie csc ccciesccess 63-546 

H. Land, Manager. To open about 

February 2, 1943) 

Jacksonville 
American National Bank of Jackson- 
ville 63-544 
(Capital $100,000. Frank W. Sherman, 
President, J. M. Edson, Cashier. Char- 
ter issued December 31, 1942. Con- 
version of The Southside Bank of 
Jacksonville) 

Jacksonville 

The Southside Bank of Jacksonville 
63-544 

National 

December 31, 


pany, Branch 


Branch 


(Converted to American 
Bank of Jacksonville, 
1942) 

Malone 
Farmers Bank of Malone - 
(Capital $25,000, Surplus and Profits 
$6,000. B. H. Hughes, President, T. K. 


Sripes, Cashier. Will open January 2, 
1943) 


West Palm Beach 

*First National Bank in Palm Beach, 
Morrison Field Banking Facility Office. 
(Robert Freitag, Manager. Opened Oc- 
tober 20, 1942) 


GEORGIA 
Atlanta 4 
*The Atlanta Joint Stock Land Bank 
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Tan tae Effective December 17, 

1 

Camp Gordon 

*Georgia Railroad Bank & Trust Com- 
pany 
Banking Facility Office of Georgia 
Railroad Bank & Trust Company, 
Augusta, Ga. ‘ 
(Opened December 1, 1942. J. Lloyd 
Adams, Manager) 

Camp Gordon 

*The National Exchange Bank, Camp 
Gordon Banking Facility Office of The 
National Exchange Bank, Augusta, 
7a. 
(Raymond W. Hargrove, 
Opened December 12, 1942) 

Columbus 

*Home Savings Bank 
(Consolidated with First 
Bank, January 18, 1943) 

Glennville 
Citizens Bank 
(Capital $30,000, Surplus $6,000. W. A. 
Strickland, President, . R. Smith, 
Cashier. To open January 4, 1943) 

Hartwell 

Citizens Banking Company... .64-276 
(Capital $25,000. A. F. Bell, President, 
E. C. Griffeth, Cashier. Succeeded Citi- 
zens Banking Company (Private Bank 
—not Incorporated), January 2, 1943) 

Moody Field 

*First National Bank of Valdosta, 
Moody Field Banking Facility Office 
of First National Bank, Valdosta, 
Ga. 
(John W. Henry, Assistant Cashier in 
charge. Opened December 30, 1942) 


Manager. 


National 


HAWAII 
Honolulu 
*Bishop National Bank of Hawaii at 
Honolulu, King and Smith Sts. naa 
59-137 


Jerome National Bank 
(Liquidating voluntarily. Certain as- 
sets purchased by First Security Bank 
of Idaho, N. A., Boise, Idaho, in 
November 1942) 

Shoshone 
Lincoln County National Bank. .92-93 
(Voluntary liquidation effective De- 
cember 31, 1942. Certain assets pur- 
chased by First Security Bank of 
— N. A., Boise, Idaho, in Novem- 
er 


ILLINOIS 

Griggsville 

*Farmers National gs- 
ville 164 
(Capital $50,000, Surplus,and Profits 
$15,000. A. E. Birch, President, C. C. 
Mason, Cashier. 
1943) 

Humboldt 

First National Bank 
(Voluntary liquidation effective De- 
cember 5, 1942. Assets purchased by 
National Bank of Mattoon) 

in Joliet 


Joliet 
First National Bank 


The 
Changed title to First National Bank 
P = poe, October 30, 1942) 
ollie 
First National Bank of Joliet....70-59 
(Change in title of The First National 
mS - ee n Joliet, October 30, 1942) 
. 
Kell State Bank 
(Closed for examination and adjust- 
ment, August 26, 1942) 
Kenney 
Farmers State Bank 
(Entered voluntary 
cember 31, 1942) 
Marshall 
First National Bank 
(Capital $60,000. W. E. Morris, Presi- 
dent, Wilma L. Vicars, Cashier. Char- 
ter issued November 30, 1942. Con- 
version of Marshall State Bank) 
Marshall 
Marshall State Bank 
(Converted to a, national bank under 
title of First National Bank, Novem- 
ber 30, 1942) 
Milton 
Farmers State Bank 70-1465 
(Liquidating. Expect to close doors at 
end of September) 
Parkersburg 
First State Bank 70-2008 
(Liquidating voluntarily. Succeeded 
by newly chartered First State Bank, 
eae which opened November 


March, 1943 


Opened January 13, 


70-1363 


70-1032 
liquidation De- 


West Salem 

First State Bank..............70-2008 
(Capital $25,000, Surplus and Profits 
$5,000. arren Shelby, President, 
R. M. Eagleson, Cashier. Opened No- 
vember 17, 1942. Newly chartered. 
Succeeded First State Bank, Parkers- 
burg, which is liquidating) 


INDIANA 


Bloomingdale 

*Bank of Bloomingdale 
Sanne liquidation February 6, 

Camp Atterbury 
*Irwin-Union Trust Co., 
bury Banking Facilit 
nei Trust 
nd. 
(Opened October 31, 1942) 

Freelandville 

*Freelandville Bank 
(Merged into the Security Bank & 
Trust Co., Vincennes, Ind., and gin 
ated as a branch, January 4, 1943 

Freelandville 

*Security Bank & Trust Co., Branch of 
Security Bank & Trust Co., in- 
cennes 71-757 
(W. F. Buescher, Manager. Succeeded 
Freelandville Bank, Freelandville, 
which merged into the Security Bank 
S F Co., Vincennes, January 4, 
1943) 

Henryville 
Henryville State Bank 
(Taken over by New Washington 
State Bank, New Washington, and 
operated as a. branch. Effective No- 
vember 16, 1942) 

Henryville 
New Washington State Bank, Henry- 
ville Branch of New Washington.... 
(Edith Warren, Manager. Opened No- 
vember 16, 1942. Succeeded Henry- 
ville State Bank, which was taken over 
by the New Washington State Bank, 
New Washington) 


Camp Atter- 
Office of the 
o., Columbus, 


IOWA 


Colo 


First National Bank (Office of State 
Center, Iowa) 


State Bank & Trust Company, Office 
of State Bank & Trust Company, 
Nevada, Iowa eee 
(Cc. W. Yeager, Manager. 
November 2, 1942) 

Dexter 
Dallas County State Bank (Office of 
Dallas County State Bank, Adel, 
Iowa) succeeded Valley Savings Bank, 
(Office of Valley Savings Bank, Des 
Moines, Iowa), which was purchased 
by Dallas County State Bank, Adel, and 
began operating under their super- 
vision October 1, 1942. Ruth Shif- 
flett, Mgr., John Schifflett, A. Mgr. 

Dexter 
Valley Savings Bank (Office of Valley 
aovmnee Bank, Des Moines, Iowa).... 
(Purchased by Dallas County State 
Bank, Adel, Iowa, October ist, and is 
now being operated as an office of 
that institution) 

Guttenberg 9 
Clayton County State Bank....72-423 
(Consolidated with Guttenberg State 
Bank as Security State Bank. October 
1, 1942) 

Guttenberg 
Guttenberg State Bank 
(Consolidated with Clayton County 
State Bank as Security State Bank. 
October 1, 1942) 

Guttenberg 
Security State Bank 
(Capital $50,000, Surplus and Profits 
$26,000. C. W. Palmer, President, H. B. 
Tangeman, Cashier. Consolidation of 
Clayton County State Bank and Gut- 
tenberg State Bank, effective Octo- 
ber 1, 1942) 

Maxwell 
*Capital City State Bank, Office of 
—— City State Bank, Des Moines, 
owa 
(Succeeded by Maxwell State Bank, 
Maxwell, Iowa, February 1, 1943) 

Maxwell 
*Maxwell State Bank 
(Capital $30,000, Surplus and Profits 
$7,500. Forest . Cooper, President, 
Dan E. Peters, Cashier. Gpened Feb- 
ruary 1, 1943. Succeeded Maxwell Of- 
fice of Capital City State Bank, Des 
Moines, Iowa) 

Redfield 
Dallas County State Bank. (Office of 
Dallas County State Bank, Adel. Iowa), 
succeeded Valley Savings Bank (Office 
of Valley Savings Bank, Des Moines, 


. 


Opened 


Iowa), which was purchased 3 las 
County State ‘Bank, “Adel, — 
operating under eir on, 
-October 1, 1942. F. ‘Wendell Stanley, 
. Pearl Mathis, A. Mgr. : 
Redfield 
Valley Savings Bank (Office of Valley 
ane Des Moines, Iowa).... 
— eel, by Dallas County te 
3 e 


now being operated 

that institution) 
State Center 

First State Bank 

(Merged with Central 

September 26, 1942) 
Zearing 

Story County State Bank of Story 

City, Zearing Office... 

(Will discontinue Januar 2, 


as an office of 


State Bank, 


when (new) Tri-County e Bank 
their deposits 


opens and takes over 
s —~- loans) 

earin 

Tri-county State Bank........72-2192 

(Capital: Common $25,000, Preferred 

$10,000, Surplus and Profits $6,250. 
W. H. Brant, President, W. H. Brown, 
Cashier. To open January 2, 1943, 
Will take over deposits and loans of 
Zearing Office of Story County State 
Bank of Story City, Iowa) 


KANSAS 
Attica 


*Attica State Bank 
(Liquidating voluntarily. No deposits 
accepted after December 1, 1942) 
Axtell 
First National Bank 83-1310 
(Voluntary liquidation effective De- 
cember 5, 1942) 


Bluff oy 
State Bank of Bluff City 83-751 
(Began liquidation October 8, 1942. 
Will not accept deposits after Novem- 


ber 1, 1942) 


Cullison 
Cullison State Bank 
(Liquidating. Deposit 
sumed by First National Bank in 
Pratt, Pratt, November 24, 1942) 


Danville 
Danville State Bank 
(Voluntary liquidation. 
accepted after November 2, 1942) 


Leavenworth 
Leavenworth Trust State Bank... .83-6 
(Began voluntary liquidation, Septem- 
ber 19, 1942) 


Lecompton 
State Bank of Lecompton 
(Liquidating as of November 28, 1942. 
Deposit account transferred to Law- 
rence National Bank, Lawrence) 


Manter 

*Manter State Bank 83-1406 
(Voluntary ——— No deposits ac- 
cepted after January 27, 1943) 

Olmitz 

Olmitz State Bank 

(Entered voluntary liquidation Octo- 

ber 15, 1942) 


Rantoul 
State Kank of Rantoul... 83-1009 
(Entered voluntary liquidation. No 
+r ae accepted after October 23, 
19 


Westfall 

*Westfall State Bank 83-1223 
(Merged with Bank of Tescott, Tes- 
cott, January 15, 1943) 


KENTUCKY 


Camp Breckenridge 

*The First National Bank of Hender- 
soa, Camp Breckenridge Facility Of- 
c 


e 
(K. G. Lockett, Manager. Opened No- 
vember 25, 1942) 

Camp Campbell 

*Planters Bank & Trust Company, 
Banking Facility Office of Planters 
maak & Trust Company, Hopkinsville, 


Crofton 
Bank of Crofton 
(Closed for voluntary liquidation Oc- 
or 17, 1942, and depositors paid in 
u 


Fort Knox 

*Citizens Union National Bank, Banking 
Facility Office of Citizens Union Na- 
tional Bank, Louisville, Ky 
(Louis A. Duane, Manager. Opened 
October 19, 1942) 

Louisville 

*Louisville Joint Stock Land Bank. 21-64 
(Expect to surrender charter at an 
early date) 
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Iowa, October ist, and is - 








Scottsville 
Kentucky State Bank..... .73-723 
(Capital $50,000, Surplus and Profits 
17,000. Jack Pedigo, President, J. Y. 

mes, Cashier. Change in title of 
Peoples State Bank, October 19, 1942) 

Scottsville 

Peoples State Bank........... 73-723 

So gg title to entucky State Bank, 
tober 19, 1942) 


LOUISIANA 


Baton Rouge 
Fidelity Bank & Trust Company. 84-14 
(Converted to a national bank under 
title of Fidelity National Bank of 
Baton — October 27, 1942) 
Baton Rou 
nent eNational Bank of Baton 
Ss a5 o £6 bo 6 bie ad ae 84-14 
(Capital 300,000, Surplus and Profits 
340,068. W. Le Roy Ward, President 
. Redden, bg me Conversion of 
tover a * Trust Company, Oc- 
tober 27, 1942 


Citicens ss.6 6x0 sed snaewaed 84-156 
(Placed in voluntary liquidation De- 
cember 26, 1942) 

Campti 
City Bank & Trust Company, Campti 
Branch of City Bank & Trust Com- 
pany, Natchitoches ............ 84-156 
(P. A. Cloutier, Manager. Opened De- 
cember 26, 1942) 

New Orleans 
*First Joint Stock Land Bank. .14-67 
(Completed liquidation) 

New Orleans 

*The National Bank of Commerce in 
New Orleans. Opened a Banking Facil- 
ity Office at New Orleans Army Air 
Base, January 21, 1943. A. R. Childress, 
al E. Weber, Assistant Man- 
ager 


MASSACHUSETTS 
‘ 
Adrian 
National Bank of Adrian....... 74-145 
(Absorbed by Lenawee County Sav- 
ings Bank, September 5, 1942) 
Boston 
Morris Plan Banking Co. of Boston 


Se ice die'a web min aewieee WA atone e 5-180 
(Good-will and certain assets pur- 
chased and hypothecated deposits 


taken over by Webster & Atlas Na- 
tional Bank, October 24, 1942) 

Boston 

*National Shawmut Bank, opened a 
Banking Facility Office at Boston Port 
of Embarkation in December, 1942) 
(P. A. Belliveau, Manager) 

Cambridge 
Morris Plan Banking Co. of Boston, 
Branch of Boston, Mass. ............ 
(Head Office and branches purchased 
by Webster and Atlas National Bank, 
October 24, 1942) 

Camp Edwards 

*Falmouth National Bank, Banking 
Facility Office of Falmouth National 
I. (MINTER. 5 <u w'094:0'0.6.0 6.50.0 6.0.9 '0%.0 
(Delmar R. Jenkins, Assistant Cashier. 
Opened January 4, 1943) 

Fort Devens 

*Union National Bank of Lowell, Bank- 
ing Facility Office of Union National 
Bank of Lowell, Lowell, Mass. ....... 


(Lewis N. Balfe, Manager. Opened 
January 25, 1943) 

Holyoke 

*The Morris Plan Banking C. of 
SSS aa ey rer 53-142 


(Capital $82,000, Surplus and Profits 
$74,000. F. S. Webber, President, Robt. 
H. Marshall, Cashier. Change in title 
of Morris Plan Co. of Holyoke, August 
3, 1942) 

Holyoke 

*Morris Plan Co. of Holyoke... .53-142 
(Changed title to The Morris Plan 


Banking Co. of Holyoke, August 3, 


1942) 


MICHIGAN 

Detroit 

Commonwealth Bank (Woodward- 
PORE: SUMIOM) §vcvecccccvcvdeces 
(Discontinued September 28, 1942, 
upon establishment of branch at 
Woodward and Waverly, Highland 
Park) 

Detroit 

*Union Joint Stock Land Bank. -72 
(Dissolved at close of business’ S 
cember 31, 1942) 

Grand Rapids 

Union Bank of Michigan, Paris- 
EEE SPEIOO. x0 000,60 n.0:0.0:0-60,0.9 ow bs 0 
(To be discontinued September 15. 
1942) 
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Highland Park 
Oommonwealth Bank (Woodward & 
Waverly) Branch of Commonwealth 
Bank, Detroit, Mich. E. W. Skiffington, 
Mer., W. W. Wright, A. le 
(Change in location of oodward- 
Woodland Branch, Detroit, Mich., Oct. 
12, 1942) 

Pentwater 

*Pentwater State Bank......... 74-441 

(Entered voluntary liquidation Janu- 

ary 15, 1943) 


MINNESOTA 
Alberta 


Alberta State Bank........... 75-1058 
(Taken over by Morris State Bank, 
Morris, July 31, 1942) 
Beroun 

State Bank of Beroun........ 75-1189 
(All deposit liabilities and _ certain 
assets transferred to First National 
a Pine City, September 19, 1942) 


yd 
‘State Bank of Boyd........... 75-1635 
ee age $15,000, burpius and Profits 
$5,0 Cc Elkjer, President, O. T. 
Sielbostsa, Cashier. To open in No- 
vember) 
Cambria 
Cambria State Bank.......... 75-1448 
(Liquidating voluntarily. Voluntary 


liquidation voted September 29, 1942) 
Mahtowa 
State Bank of Mahtowa....... 75-1172 
(All deposit liabilities and _ certain 
assets transferred to State Bank of 
Barnum, Barnum, November 28, 1942) 
Minneapolis 
toon National Bank & Trust Cm 
BART, sncocnncdb diasntecsedieeséos 
(Changed title to First National Bank 
of Minneapolis, January 1, 1943) 
Minneapolis 
First National Bank of wee > 
(Change in title of First National 
Bank & Trust Company of Minne- 
apolis, effective January 1, 1943) 
Minneapolis 
*Northwestern National Bank & Trust 
Co. Of MIMMOADONG 2 oocscccesccess 17-1 
(Changed title to Northwestern Na- 
Oe of Minneapolis, January 


Minneapolis 
*Northwestern National Bank of Minne- 
DEO oe6. 6icnin de oars 2 666000688009 17-1 


(Change in title of Northwestern Na- 
tional Bank & Trust Co. of Minne- 
apolis, effective January 12, 1943) 
Waterville 
Citizens State Bank of ‘Watera 
(Capital $30,000, Surplus and Profits 
$54,000. A. E. Robson, President, F. A. 
Drews, Cashier. Conversion of First 
National Bank, effective December 14, 
1942) 
Waterville 
First National Bank........... 75-297 
(Converted to a state bank under title 
of Citizens State Bank of Waterville, 
December 14, 1942) 


MISSISSIPPI 


Camp Shelby 

*First National Bank, Banking Facil- 
ity Office of First National Bank, 
eA, oc ct bres sh tennséesessésews 
(Opened in February, 1943) 

Camp Van Dorn 

*The First National Bank of McComb 
City, Camp Van Dorn Banking Facil- 
Co GOD sv ncep ess 664900000 60060 
(H. E. Wilmesherr, Manager. Opened 
December 16, 1942) 

Carthage 


Leake County Bank............ 85-287 
(Closed August 7, 1942) 

Goodman 
Commercial State Bank........ 85-524 


(Purchased by Holmes County Bank 
& Trust Co., Lexington, August 1, 
1942 and operated as an office 

Goodman 
Holmes County Bank & Trust Co. 
Goodman Office of Lexington. ..85-524 
(Opened August 1, 1942. D. K. Gull- 
edge, Manager. Succeeded Commercial 
State Bank which was pag rg by 
Holmes County Bank Trust Co., 
Lexington, August 1, 1942) 

Moss Point 
Pascagoula-Moss Point Bank...85-140 
(Succeeded Pascagoula National Bank 
which surrendered its natianal char- 
ter on December 31, 1942) 

Moss Point 
Pascagoula National Bank..... 85-140 
(Closed and surrendered its national 
bank charter December 31, 1942 and 
opened January 2, 1943 as Pascagoula- 
Moss Point Bank, Moss Point, with a 
branch at Pascagoula) 








Pascagoula 
Pascagoula-Moss Point Bank, Branch 
OE MOOR: POM. cc ceive csciscce * 85-187 
(Succeeded Pascagoula National Bank, 
Branch of Moss Point December 31, 


1942) 

Pascagoula 
Pascagoula National Bank, Branch of 
pO rr eras 85-137 


(Succeeded by Pascagoula-Moss Point 
Bank, Branch of Moss Point Decem- 
ber 31, 1942) 

Shannon 
Bank of Shannon.............. 85-391 
(Merged with Peoples Bank & Trust 
Company, Tupelo, December 19, 1942 
and operated as a branch) 

Shannon 
Peoples Bank & Trust Company, 
Branch Of TUPGIS. oc ccciccasacesecece 
(W. C. Webb, Manager. Opened De- 
cember 19, 1942. Succeeded Bank of 


Shannon which merged with the 
Peoples Bank & Trust Company, 
Tupelo) 

Vaiden 
Bank of West, Branch Office of 
WOME .  o.0.06008.6500000s 60b0sed 000 eces 


(Head Office and “Branch Office pur- 
chased by Holmes County Bank & 
Trust Co., Lexington, August 1, 1942, 
and this office is now operated as an 
Office of Holmes County Bank & 
Trust Co., Lexington) 


Vaiden 
Holmes County Bank & Trust Co., 
DS Office of Lexington..... 85-574 


g . W. Murphy, Manager. Succeeded 

ank of West, Branch Office of West, 
which was purchased a O Holmes 
“Sounty Bank & Trust Co., xington, 
August 1, 1942) 

West 
Ee ee Perr 85-457 
(Purchased by ‘Holmes County Bank 
& Trust Co., August 1, 1942 and now 
operated as West Office of Holmes 

want’ Bank & Trust Co., Lexington) 
es 
Helmes County Bank & Trust Co., 
West Office o , ae eee 85-457 
(Opened Au 1942. A. J. Stevens, 
Mesager. eH Bank of _ West 
which was purchased ny Holmes 
County Bank & Trust Co., xington, 
August 1, 1942) 


ee ee | 
Ba: Armstrong... 


(Placed in voluntary 
August 21, 1942) 

Columbia 

*Boone County Trust Company... .80-88 
(Liquidating voluntarily. Commercial 
business purchased by Columbia Sav- 
ings Bank, February 6, 1943) 

Duenweg 
Duenweg State Bank..........80-1335 
(Assets purchased and deposit liabil- 
ities assumed by First National Bank, 
Joplin, Mo., October 10, 1942) 

Gorin 
Jayne Banking Company...... 80-1746 
(Entered es, liquidation. No 
deposits accepted after October 23, 
1942) 

Liberty . 
CoN TEs 0.05 b.n han i o040s 606 80-249 
(Closed by Board of Directors Novem- 
ber 19, 1942) 

Marionville 
Bank of Marionville............ 80-449 
(Placed in voluntary liquidation De- 
cember 17, 1942) 

Plattsburg 

*Clinton County Trust Company. 80-1563 
(Ceased to do business at close of 
business January 16, 1943. Deposit 
liabilities assumed by First National 
Bank) 

Richwoods 
Bank of Richwoods..... ere 80-1190 
(Placed in voluntary liquidation De- 
cember 15, 1942) 


0-676 
“liquidation 


St. Louis 
pi sohee National Bank....4- . 
(Retiring from business September 1 


1942. Entire deposit liability assumed 
by United Bank and Trust Co.) 


MONTANA 

Edgar 
ee 93-311 
(Voluntarily liquidated on January 
16, 1943) 

Havre 

*Citizens Bank of Montana...... 93-523 
(Capital $50,000, Surplus and Profits 
$40,000. O. R. Rubie, President, E. R. 
Lamey, Cashier. Opened January 4, 
1943) 

Roberts 

Roberts State Bank............ 93-313 

(Liquidating voluntarily. Assets pur- 
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chased by Meyer & 
Bank, Red Lodge. Reported December 
28, 1942) 


Chapman State 


NEBRASKA 
Brock 


Bamk OC Beedle cs cccctescecses 76-667 
(Voluntary liquidation-effective Sep- 
tember 18, 1942) 

Emerson 


*Farmers State Bank..... oeees. 76-304 
Ss amar liquidated December 30, 
Goehner 
Goehner State Bank........ -..76-733 


(Voluntarily liquidated through Jones 
— Bank, Seward, December 6, 
Hardy 
*Farmers State Bank........... 76-442 
(Assets sold to Security National Bank, 
Superior on January 23, 1943) 
Lushton 
Bank of Lushton.............. 76-788 
(Was taken over by First National 
Bank, York, October 17, 1942) 
Shubert 
Citizens Bank ..........se.; . 76-566 
(Closed September “i7, 1942. Taken 
over by State Banking Department) 


NEW JERSEY 
Fort Dix 


‘pone National Bank & Trust Co., 
Banking Facility of Peoples National 
Bank & Trust Company, Pemberton. 
(W. H. Kline, Manager. Opened Octo- 

ber 15, 1942) 

Weehawken 

Commonwealth-Merchants Trust Com- 
pany, Branch of Union City......... 
(Alfred J. Curtin, Manager. Opened 
December 30, 1942. Succeeded 
ton National Bank which merged with 
the Commonwealth Merchants Trust 
Company, Union City) 


Weehawwken 
Hamilton National Bank....... 55-619 
(Merged with Commonwealth-Mer- 


chants Trust Company, Union City, 
December 30, 1942 and operated as a 
branch) 


NEW YORK 
Cincinnatus 


*Bank of Cincinnatus..... ostenss 50-695 
(Succeeded bs Cincinnatus Office of 
First Nae Bank of Cortland, Jan- 
uary 1, 1943 

Cincinnatus 

*First National Bank of Cortland, Cin- 
cinnatus Office of First pagjeaal Bank 
of Cortland, Cortland, N. Y..... 50-695 
(R. P. Taylor, Manager, Renibi Potter, 
Assistant Manager. mecoseee Bank of 
Cincinnatus January 1, 1943) 

College Point (Borough of Queens) 
Bank of the Manhattan Company, 
College Point Branch.............++:. 
(Business consolidated with College 
Point National Bank since January 
2, 1943) 

Dundee 
Dundee National Bank.........50-607 
{Faiuatery liquidation—September 15, 


New York (Borough of Bronx) 
Bank of the anhattan Company, 
Wee Ce. CO so niece ces nccctecb eases 
(Discontinued September 19, 1942) 

New York 
Banco Nacional de Mexico, New York 
BRORCY occcccvcccvcsssccccssicosesess 
(Moved from 62 William st. to 70 
Wall St. on December 7, 1942) 

New York 
Bank Polska Kasa Opieki S. A., 32 
HOGER Beas cdc ciecanecdsetsrcocese 
(Moved from 903-907 Broadway after 
December 28, 1942) 


New York 
Comptoir National D’Escompte de 
Paris (Agency of Paris, France)...... 
(Discontinued) 

New York 


Lawyers Trust Company, 111 Broad- 
WE ekcidkddwane cba han qawens dent cassane 
(Change in location trom. 135 Broad- 


way, effective November 9, 1942) 
New York 

Manufacturers Trust Co., 378 Sixth 

Ave. Office ......c2200- 


(Moved Office from 337 Sixth Ave. over 


week-end of October 3, 1942) 

New York 
Manufacturers Trust Co., 741 Fifth 
AVG. GECO ccccsccececoses 


(Moved Office from 707 Fifth Ave. on 
October 13, 1942) 

New York 
Pan American Trust Compan 


(Moved from 52 William se. to 70 
Wall St., December 5, 1942) 
New York 
Pan American Trust Company, Branch 
March, 1943 








at 590 BE. 187th St., Borough of Bronx. 
(Valerio Valeré, Assistant Treasurer. 
Opened November 16, 1942) 


— : 
7 Trust Co., Parkside Office... 
Toles September 26, 1942) 


Brgeniys 
The blic National Bank & Trust Co. 


i Island Office (2101 Mermaid 
(Closed August 31, 1942) 

Port Byron 
Auburn Trust Company, Branch of 
Auburn coscoceseces 


(Succeeded The National Bank of Port 
Byron, Port Byron, which was ab- 
sorbed by the Auburn Trust Company, 
Auburn, December 31, 1942) 
Port Byron 

National Bank of Port Byron. .50-1096 
(Voluntary liquidation ecember 31, 
1942. Absorbed by Auburn Trust Com- 
pany which is now operating a branch 
in Port Byron) 


NORTH CAROLINA 

Camp Butner 

*Durham Bank & Trust Company, 
Banking Facility Office of Durham 
Bank & Trust Co., Durham.......... 

Camp Butner 

*Fidelity Bank, ity’ Bank, D Facility Of- 
fice of The Fidelity = Durham.... 
(Opened October 31, 

Durham 
North Carolina Joint Stock Land 
WEE. ccc eeedvictawedacvenceses 66-781 
oe liquidation December 24, 
19 

New River (Marine Barracks) 
First-Citizens Bank & Trust Company, 
Branch of Smithfield..... gucues 66-945 
(J. C. Carroll, Cashier. Opened No- 
vember 16 1942) 

West Asheville 
First National Bank & Trust Company, 
Tellers Window of Asheville........ 
(Discontinued as of close of business 
October 31, 1942) 


NORTH DAKOTA 
Buffalo 


The First National Bank....... 77-527 
(Entered voluntary liquidation Octo- 
ber 31, 1942. Deposit liability taken 
over by The First State nk of 
ima which opened October 31, 
Buffalo 
The First State Bank of Pate 
(Capital $25,000, Surplus and Profits 
#15, E. M. Peterson, President, 
a W. "amen Cashier. Opened Oc- 


tober 31, 1942. Took over deposit 
lability of The First National k 
of Buffalo 
OHIO 
Belmore 


Belmore Banking Company... .56-888 
(Entered voluntary liquidation as of 
November 14, 1942) 

Canton 

*The Geo. D. Harter Bank........ 56-70 
(Changed title to The Harter Bank 

c S aaa Company, February 1, 1943) 
an 


(Capital $600,000, * Sur lus ‘and Profits 
$809,000. J. B. Root, He me F. E. 


Clapper, Cashier. Change in title of 
The Geo. D. Harter Bank, effective 
February 1, 1943) 

Coshocton 


Commercial National Bank of | Comoe. 
COG - dc cqnncnse6es tasdcvone 
(Changed title to First National Bank 
of Coshocton, October 27, 1942) 
Coshocton 
First National Bank of Coshocton 
(Capital $300,000. Change in title of 
Commercial National Bank, October 
27, 1942) 
Coshocton 
Peoples Bank & Trust Company.56-280 
(Consolidated in October with First 
National Bank of Coshocton which is 
a change in title of the Commercial 


National Bank. 

Louisville 

*The Geo. D. Harter Bank, Branch of 
CR vc cddtecepiatebanebaxnece 56-667 


(Changed title February 1, 1943 to 
The Harter Bank & Trust ‘Company, 
Branch of Canton) 

Louisville 

*The Harter Bank & Trust Company 
Branch of Canton .............; 4 
(Change in title of The Geo. D. Harter 
Bank, Branch of Canton, effective 
February 1, 1943) 

Middletown 

*The First American Bank & Trust 








Company, First Savings Branch, Cen- 
tral Ave. and Grimes St......... 
(Discontinued January 1, 1943) 


Newark 
County Bank......56-128 


The Lickin, 
(Merged with Union Trust aoe 
to form The Union- _s Bank, e 
fective October 9, 1942) 

Newark 
The Bag og Bank.......56-126 
(F. Elliott, President, “A T. Sie el, 
Santer. Merger of Lic oking 
County Bank and the Union Trus 
Comeany October 9, 1942) 

Newar 
The Union Trust § Compa -- «<i .56-126 
(Merged with The Licking County 
Bank to form The Union-Licking 
Bank, effective October 9, 1942) 


North Canton 
*The Geo. D. Harter Bank, Branch of 
dal hints cue ciaetmiee i8tse te 


Canton ee 
Kaangee title February 8 
he Harter Bank & Trust Company, 
Branch of Canton) 

North Canton 

*The Harter Bank & Trust Company 
Branch of Canton ........es-- 8 
(Change in title of The Geo. D. Harter 
Bank, Branch of Canton, effective 
February 1, 1943) 


OKLAHOMA 
Camp Gruber 


*The Commercial National Bank, Bank- 
ing Facility Office of The Commercial 


National Bank, Muskogee, Okla....... 
(G. C. Lynde and . Pegg, in 
charge) 

Camp Gruber 


*The First National Bank & Trust Co., 
Camp Gruber Banking Facility Office 
of First National Bank & Trust Com- 
pany, Muskogee...........cseseees 


(Paul ’ Peter Manager. Opened 
December 24, 1942) 
Fort Sill 


— National Bank, Office of Law- 
9 B ges sy Aidaar+* << <oeeseneenem 
° 


Hu 

*National Bank of Cummerce. .86-1220 
(Liquidated. Assets and liabilities sold 
to Security State Bank, Hugo. Re- 
ported February 15, 1943) 


OREGON 
Burns 


Harney County National Bank.. .96-116 
(Purchased by the United States Na- 
tional Bank of Portland, Portland, 
Ore., effective at opening of business 
August 3ist, 1942, and operated as 
Harney County Branch of The United 

ae National Bank of Portland) 
urns 

The United States National Bank of 
Portland, Harney County Branch of 
The United States — Bank of 
Portland, Portland, Ore......... 96-116 
(Succeeded Harney County National 
Bank, Burns, which was assumed by 
The United States National Bank of 
Portland, Portland, Ore., effective at 
opening of business Au uae =" m.. .. 
tie G. sheppard, Mer., 

cma White 

*The First National Bank of Portland 
Banking Facility Office of Medford 
Branch of The First National — 
OF POUGIOGs 6 6645540 6dac rctacanwean P 
(Cc. L. Newland, Manager) 

Vale 

*Bank of Malheur ........-.+:. 96-260 
(Converted to First National Bank in 

vee January 11, 1943) 

ale 

*First National Bank in Vale... .96-260 
(Capital $50,000. Walter E. “Cosgriff, 
President, D. E. Masterson, Cashier. 
Conversion of Bank of Malheur, Jan- 
uary 11, 1948) 


PENNSYLVANIA 
Albion 


Albion State Bank....... - 60-1699 
(Merged with the First National Bank 
at Albion December 31, 1942) 
Blairsville 
Peoples Bank of Blairsville. ...60-1760 
(Will enter voluntary liquidation as 
of October 1, 1942) 
Clairton 
The First National Bank of Praia: 
Branch at 433 State St. North ° 
(Authorized December 24, 1942) 
Clairton 
Union Trust Company........ 60-1107 
(Deposit liabilities assumed by the 
First National Bank, December 6, 
1942) 
Dormont 
*Dormont Savings & Trust Company 
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(Purchased by  Peoples-Pittsburgh 
Trust Co., Pittsburgh, on February 6, 
1943 and is now operated as the Dor- 
mont Branch) 

Dormont 

*Peoples-Pittsburgh Trust Company, 
Dormont Branch of Peoples-Pittsburgh 
Trust Company, Pittsburgh. ..60-1475 
(F. P. Johnston, Manager. Succeeded 
Dormont Savings & Trust Company 
which was purchased by the Peoples- 
Pittsburgh Trust Co., Pittsburgh, 
February 6, 1943) 

Duncannon 

The Peoples epreeyys Bank of Dun- 
cannon 60-979 
(Entered voluntary liquidation Au- 
gust 15, 1942. Absorbed by The Dun- 
cannon National Bank) 

Fawn Grove 
First National Bank........... 60-1157 
(Absorbed by York National Bank & 
Trust Company, York, December 31, 
1942 and operated as a branch) 

Fawn Grove 
York National Bank & poner” Ret 
pany, Branch of York......... 0-1157 
(Authorized December 31, isiz, Suc- 
ceeded First National Bank which 
was taken over by York National 
Bank & Trust Company) 

Houtzdale 

The Houtzdale Bank.......... 60-1479 
(Succeeded The Houtzdale Trust Co. 
which gave up trust powers October 
15, 1942. (Capital $75,000, oe and 
Profits $147,000. rs ident, 


Kinney, Cashier, E. P. Spencer) 
Houtzdale 

The Houtzdale Trust Co........ 60-1479 

(Surrendered trust powers and 


changed title to The Houtzdale Bank, 
October 15, 1942) 

indiantown Gap 

*First National Bank of Lebanon, In- 
= Gap Banking Facility Of- 
RS in October 1942) 

Mahanoy City 

Merchants Banking Trust Company... 
(Deposits and other liabilities as- 
sumed by American Bank, Septem- 
ber 12th, 1942) 

Mount Carmel 
— Trust & Safe Depot Se. 
TDepesit liability and certain assets 
taken over by First National Bank, 
November 28, 1942) 

Philadelphia 

*Morris Plan Company ......-+-seeee0e 
(Banking Services taken over by 
Morris Plan Bank of Philadelphia) 

Pittsburgh 

*Freehold Bank, 317 Fourth Ave.. .8-62 
(Fully liquidated December 29, 1942) 

Pittsburgh 

*Union Savings Bank............. 8-91 
(Liquidated as of December 7, 1942. 
Business now being operated as a 
branch of the Union Trust Co. of 
Pittsburgh known as the Frick Build- 
ing Branch) 

Pittsburgh 

*The nion Trust Co. of Pittsburgh, 
PD Building Branch...........«+. 

ar V. Hays, Vice President, H. I. 

on ngwood, Assistant Vice Presi- 
dent. Succeeded the Union Savings 
Bank which liquidated as of Decem- 
ber 7, 1942) 

Selinsgrove 

Farmers National Bank........ 60-981 
(Discontinued October 17, 
sets taken over by Snyder County 


Townville State Bank......... 60-1372 
(Placed in voluntary liquidation 7 
es) of stockholders on October 


SOUTH CAROLINA 
Belton 


*Farmers Bank of Belton....... 67-203 
(Assets sold to the South Carolina 


National Bank, Charleston, January 
30, 1943) : 
Bethune 
*Merchants & Farmers Bank....67-512 
(In voluntary liquidation. Reported 


February 11, 1943) 

Greenville 

*The Peoples National Bank of Green- 
ville, Banking Facility Office at Green- 
Mase APR BIS OOD, .cosccesecicsces 
(Opened January 21, 1943) 


Navy Yard 
The South Carolina National Bank, 
Office of Charleston........... 67-732 


(Post Office and Navy Bldg.) 
(To open in September, 1942) 
Owings 
ee, DE COWMIES. «60 ccc vccsscce 67-458 
(Entered voluntary liquidation Feb- 
ruary 3, 1942) 
Ware Shoals 
Bank of Ware Shoals.......... 67-374 
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(Entered voluntary liquidation No- 
vember 7, 1942) és 


SOUTH DAKOTA 
Aberdeen 


*Aberdeen National Bank........ 78-12 
{Change in title of Aberdeen National 
Bank & Trust Company, effective 
February 1, 1943) 

Aberdeen 
*Aberdeen National Bank & seuss. 
(Changed title to ‘Aberdeen National 
Bank, February 1, 1943) 


TENNESSEE 
Culleoka 
Bank of Culleoka, Branch of Middle 
Tennessee Bank, Columbia........ os 


(Discontinued December 31, 1942) 
Union City 
Old National Bank of Union ay 


eee eee eee eee eeeeeeee eeeeeeee = 


(Consolidated "With Third National 
Bank of Union City, September 10, 
1942, as Old & Third National Bank 
of Union City) 

Union City 
aie & Thira National Bank of oe 
tCapitai $117,000, Surplus and Profits 
$140,000. Consolidation of Old Na- 
tional Bank of Union City and The 
Third National Bank of Union City, 
effective September 10, 1942) 

Union Cit 
Third National Bank........... 87-102 
(Consolidated with Old National Bank 
of Union City, September 10, 1942, as 
ae s Third National Bank of Union 

ty 


TEXAS 
Annona 


First National Bank........... 88-916 
(Deposit liabilities assumed by Red 
River National Bank in Clarksville, 
October 17, 1942) 

Bradshaw 

*Bank of Bradshaw ........... 88-1421 
(Placed in liquidation December 12, 
1942. Deposits transferred to Winters 
State Bank, Winters) 

Camp Hood 

*First National Bank of Temple, Camp 
Hood Banking Facility Office of First 
eo Bank of Temple, Temple, 
Wh. nas ses oa balinsin ts 03.6 sens 00 anagem 6 
(L. E. Layne, Manager. Opened De- 
cember 28, 1942) 

Camp Hood 

*Temple National Bank, Camp Hood 
Banking Facility Office of Temple Na- 
tional Bank, Temple, Tex. ........... 

ao" December 28, 1942) 


y 
The First National Bank of Ra 
(Voluntary liquidation ‘effective De- 
cember 11, 1942) 


Keller 
*Keller State Bank............ 88-1124 
(Entered liquidation December 12, 


1942. Liquidating through Union Bank 
& Trust Co., Fort Worth) 


Marshall 

State National Bank............ 88-49 
(Purchased by Marshall National 
Bank July 26, 1942) 
Panhandle 

Panhandle Bank (Sntecospousees: 


(Voluntary liquidation. Ceased doing 
business December 29, 1942) 


Rocksprings 

a we! eee . -88-1275 
(Taken over by Del Rio Bank & Trust 
Co., Del Rio, December 7, 1942) 

Rockwall 
First National Bank....... - 88-672 


(To convert to The First State Bank 
September 2, 1942) 
Rockwall 
The First State Bank. e+e. 88-672 
te $25,000, Surpius” ‘and 7. 
#26, 000. A. L. Atkins, President, H 
Lofiand, Cashier. Conversion of First 
National Bank, September 2, 1942) 
Ropesville 
Pirest State Bamk....ccsccccece 88-2088 
(Placed in voluntary liquidation Oc- 
tober 31, 1942. Assets taken over and 


deposit liability assumed by First 
National Bank, Levelland) 

Temple 
Farmers State Bank............ $8-61 
(Converted to Temple National Bank, 
August 13, 1942) 

Temple 
Temple National Bank......... 88-61 


(Capital $150,000, Surplus and Profits 
$120,000. Irvin McCreary, President, 
W. Glenn Morgan, Cashier. Conver- 
— — State Bank, August 





Brigham 
First National Bank............97-29 
(Consolidated with the State Security 
Bank under ownership of First 
Security Bank of Utah and operated 
as Brigham City Branch of First 
aor Bank of Utah, January 2, 


Brigham 
First Security Bank of Utah National 
Association, Brigham City Branch of 
First Security Bank of Utah N. A., 
GREE. sonccvctecsessececrissbcdec 97-28 
(Succeeded the First National Bank 
and the State Security Bank which 
consolidated January 2, 1943) 

Brigham 
State Security Bank..... ate -97-28 
(Consolidated with the First National 
Bark under ownership of First Secur- 
ity Bank of Utah and operated as 
Brigham City Branch of First Secur- 


ity Bank of Utah, Ogden, Utah, Janu- 
ary 2, 1943) 

Park City 
State nk of Park City........ 97-116 
(Merged with Park City Branch of 


the irst Security Bank of Utah, 
N. A., July 26, 1942) 


VIRGINIA 
Arlington 


Arlington Trust Co............68-424 
(Head Office moved from Rosslyn to 
Arlington on October ist, and a 
branch was established at Rosslyn) 

Arlington 

*First & Merchants National Bank of 
Richmond (Pentagon Bldg.), Bank- 
ing Facility Office of First & Mer- 
ag National Bank of ers 

Ws cc tceeiatcne swan tioessbceseves 

Camp Lee 

*The Citizens National Bank, Bankin 
Facility Office of The Citizens Nationa 
DOU, POrererere,. Vac. oc cisciecansss 
(Leonard 8. McCants, Manager, George 
Cc. Davis, Assistant Manager. Opened 
November 2, 1942) 

Camp Pickett 

*State Planters Bank & Trust Com- 
pany, Banking Facility Office of State 
gone Bank & Trust Co., Richmond, 
(Opened January 25, 1943) 

Danville 

Danville Loan and Savings en 
(Conversion ‘of Danvilie ‘Loan and 
Savings Corp., August 22, 1942) 

Fort Belvoir 

*The Citizens National Bank of Alex- 
andria, Banking Facility Office of the 
oe National Bank of Alexandria, 
Pe Pe re ER Fe 
(Mrs. Betsy Glass, Manager. Opened 
October 5, 1942) 

Gravelly Point 

*The Citizens National Bank of Alex- 
andria, Banking Facility Office of the 
— National Bank of Alexandria, 
(Mrs. Mildred Picco, Manager. Opened 
July 20, 1942) 

Rosslyn 
Arlington Trubt Co. Gram of Arling- 
ton Trust Co., r aha ton, Va.) (Opened 
October ist when head office moved 
from Rosslyn to Arlington) 


WASHINGTON 
Aberdeen 


~~  £ ©. .. . Peer 98-33 
(Deposit liability taken over by Na- 
tional Bank of Commerce of Seattle, 
December 31, 1942 and transferred to 
Gray Harbor Branch at Aberdeen) 

Aberdeen 
Bank of Aberdeen.............. 98-33 
(Effected voluntary liquidation De- 
cember 31, 1942 through transfer of 
its assets and liabilities to the Grays 
Harbor Branch of the National Bank 
of Commerce of Seattle, Aberdeen) 

Hamilton 
Hamilton State Bank........... 98-367 
(Liquidating. Expect to complete De- 
cember 31, 1942) 

Oroville 

Oroville State Bank............ 8-466 
(Capital $25,000, Surpive $5,000. Presi- 
dent, Arthur Lund, Cashier, E. Wor- 
kosky. To open in’ October) 

Snohomish 
Commercial Bank of Snchomte 
CS: Weeuts ¢nesi000d0e%00 - 
(Discontinued business and ‘trans- 
ferred assets and liabilities to First 
National Bank, November 14, 1942) 


WEST VIRGINIA 
Littleton 


Bank of Littleton............. 69-218 
(Batered voluntary liquidation April 
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New Martinsville 
West Virginia Title & Trust Com 4 


(Banking and trust powers discon- 
tinued by charter amendment Novem- 
ber 30, 1942 and certificate of author- 
ity to do business revoked) 


WISCONSIN 
Lone Rock 
Farmers Bank. 
(Closed October 2 *1942) 
Menomonie 
The First National Bank in eT 
OREO ccccccascccese eussecescec tonne 
(Common Stock, 375 000, Preferred, 
$75,000. President, R. BE. Bundy, Cash- 
ier, O. C. Kausrud. Change in title of 
The First National Bank of Menom- 
onie, effective September 15, 1942) 
Menomonie 
= First National Baek of a 
MEM. vupncccscssicsvakeovas Sevcace dee 
(Succeeded by The First National 


Bank in Menomonie September 15, 
1942) 
Muscoda 
Boscobel State Bank, Paying and 


Receiving Station of Boscobel State 
Bank, Boscobel. eccccecece 
(Opened December “24, 1942) 


Muscoda 
Farmers Bank Paying and Receiv- 
ing “ae of Farmers Bank, Lone 
ock, 


) 
(Closed October 2, 1942) 
North Fond du Lac 
First Wisconsin Bank..... e000 279-267 
(Discontinued as of October 1, 1942) 


WYOMING 
Medicine Bow 
Medicine Bow State Bank......99-100 
(Voluntary liquidation. Discontinued 
December 6, 1942) 


PUERTO RICO 
Rio Piedras 
Credito y Ahorro Ponceno, Branch of 
POOR, Te Mies 4 vous e Gh 00.04 de cceee 5 
(Rafael Velez Rodriguez, Assistant 
Manager. Opened October 19, 1942) 


New Banks Reported In 
Process Of Organization 
t Indicates Press Report 


ALABAMA 
Courtland 


*State National Bank of Decatur, Bank- 
ing Facility Office of Decatur. 


ARKANSAS 
Denson ° 
Dermott State Bank, Branch of 
Dermott. 


(Branch authorized by State Bank- 
ing Department, October 20, 1942) 


FLORIDA 
Bartow 


tCitrus Exchange Bank. 
Cw. Hampton and James Hansen, 
Incorporators 


HAWAII 
Honolulu 
Bishop National Bank is opening a 
branch at King and Smith Sts. 


ILLINOIS 
Chicago ~, 


Steel a * Pa of South Chicago, 
3026 E. 92nd 

Christopher 

*Bank of Christopher. 
(F. J. Hoe, Chairman of organization 
committee) 

Erie 
Erie State Bank. 

Forest Park 

*First State Bank of Forest Park, 7348 
W. Madison St. 
(Howard F. Sammon, 


IOWA 
a ie, 
Tri-County. State Bank. 


(W. H. Brown, Cashier. Will open in 
November) 


correspondent) 


LOUISIANA 
Barksdale 


*Bossier State Bank, Banking Facility 
Office of Bossier State Bank, Bossier. 
(Certificate of authority to open an 
office granted January 11, 1943) 

Camp Claiborne 

*Rapides Bank & Trust Company in 
Alexandria, Banking Facility Office 


March, 1943 





of Rapides Bank & Trust Company, 
Alexandria. 
(Certificate of authority to operate an 
office granted January 21, 1943) 
Camp Livingston 
*Guaranty Bank & Trust Company, 
Banking Facility Office of Saareeny 
Bank & Trust Company, Alexandria. 
(Certificate of authority to operate an 
office granted February 5, 19438) 


NEW YORK 
(Boro of Bronx) N. Y. 
Pan-American Trust Co. 
Boro of Manhattan) 
Hempstead 
ge | Trust Company. 
(Notice of intention to organize filed 
November 24, 1942) 
New York 


(Branch of 


. t'Seamen’s Bank for Savings in the City 


of New York is opening a branch of- 

fice at 20 E. 45th St.) 
Port Byron 

Auburn Trust Company, Branch of 

Auburn. 

(Reported November 20, 1942) 


NORTH CAROLINA 
Cherry Point 
*First-Citizens Bank & Trust 
Branch of Smithfield. 


OKLAHOMA 
Midwest City 
*American State Bank. 
(Charter granted. Reported January 
26, 19438) 


Co., 


OREGON 
Burns 


United States National Bank of Port- 
land, Branch of Portland. (Reported 
September 8, 1942) 


SOUTH CAROLINA 
Navy Yard 
Citizens & Southern National Bank of 
South Carolina, Office of Charleston. 
Ware Shoals 
Farmers and Merchants Bank. (Capi- 
tal $35,000. President, Dr. J. B. Work- 
man, Vice President and Cashier, R. L. 
Ramey) 


F D | C Changes 


ARKANSAS 
*Fayetteville—Citizens Bank (P. O. Uni- 
versity Station) ........ssee. ..-Delete 
Magnolia—Citizens Bank....... Delete 
Magnolia—First National Bank of 
PEAGRONS ec cccctevccccescececesece Add 

CALIFORNIA 


Fellows—Kern County Bank, Branch 
OR TRE 9 bh edkeucssnecndtecaccees Delete 
Los Angeles — California Bank — head 
office and 39 branches. Delete 1 branch 
Monterey—Monterey Bank......Delete 
San Francisco—Bank of America Na- 
tional Trust and Savings Assn., Head 


Office and 46 branches..........ss++: 
vi sataneuneh «seee+-Delete 6 branches 
COLORADO 
De Beque—The Bank of De Beque 
sdedsecuasesuwe Cocsceseceese Delete 
CONNECTICUT 


Danbury—Savings am of Danbery 


DELAWARE 


*Wilmington—The Union National Bank 
Of WilmineteR 2... .ccrccccccsece Delete 
Wilmington—Wilmington Trust Com- 
pany, Head office and branch........ 


ravens Delete “head office and branch” 


FLORIDA 
*Jacksonville—American National Bank 
Of JACMBOBVEINE 2c Fe cc isccccesoces Add 
*Jacksonville—The Southside Bank of 
SOGMRORUTINO: 5.6 6 6ksccapaceceans Delete 
*Malone—The Farmers Bank of —T 


GEORGIA 
*Glennville—Citizens Bank......... Add 
HAWAII 
Honolulu—American Security Bank— 
head office........ Delete “head office” 
Kapaa — American pace ed Bank, 
Branch of Honolulu........ . Delete 


IDAHO 


Jerome—Jerome National Bank. . Delete 


iy tense The Commercial a 
ol ny EE 
on eA we tid Bank of 


iGabo, National Association, Branc 
Boise 


auecheane 363 , Lincoln” “County Hee 
tional Bank of Shoshone.......Delet 


ILLINOIS 


Beecher—Farmers State Bank of 
MORON iS vccceasc cenersoesecvdsasen dd 

Humboldt—First National “Bank of 
Humboldt . - Delete 

— First" “National ‘Bank tn 


Jolie ete 
Joliet-First National Bank of — 


*Kenny—Farmers " State Bank’ of “a 


ney Delete 
Marshall—First National Bank....Add 


Marshall—The Marshall State Pe: 
Ee esreccesacs elete 
Milton—Farmers State Bank of Milton 
CRS ebR ee dadhb ya Heeceerseeedean Delete 
Parkersburg—First State Bank of 
POEROTOWETE 00s cede vecgeise .- Delete 


West Salem—First State Bank of West 
MENOUR:. nectseasecéecedoc d 


INDIANA 


*Freelandville—The Freelandville Fe 

66d Ce asked bieh ne Uiwheens dear eae eletes 

*Freelandville—Security Bank & Trust 

Company, Branch of Vincennes...Adi 

Henryville — petra “Bank 

neteericcscdcénanenteen Delete 

Henry ville — New Washington State 

, Branch of New Washington. Add 

New ‘Washington — New Washin bee 
SORROW ci viisaecas Add “head o 


State 


IOWA 


Colo—First State Bank, Branch of State 
COMREE 8 0 ic aki cercadnsaswee -...-Delete 
Colo—State Bank & Trust Compan 
Beene Of NOvaGRs cs icccaccscckvs ‘Add 
Des ete Savings Bank— 
head office........ elete “head office” 
Dexter—Dallas County State —_ 
oe Pr ye 
Dexter—Valiey Savings Bank, hone 


of Des Moines............ . -Delete 
Gattenbere—Ciagten County" State 
Ohhnogceons égerécsactasie Delete 
Guttenberg Guttenberg State Bank 


Roceesdsekesddedecesd nde decsene Delete 
Guttenberg—Security State Bank..Add 
Hopkinton—Citizens State Bank. ..Add 

Head Office” 
Redfield—Dallas County State Bank, 
a RS ear Ad 
Redfield—Valley patente Bank, Branch 
C5. Oe Poe bsudessserenes Delete 
Ryan citisens State Bank, es 2 


ES: 0:ha coo deuakeceéseuuanu 
State Center—First State Bank—head 
GUE io. piso cca eeeseinwees cseceel Delete 

*Zearing—Story “County State Bank, 
Branch of Story City ......... Delete 


*Zearing—Tri-County State Bank..Add 


KANSAS 


Axtell—First National Bank of 2 
eeccesceseccoggecebeseontoeeeeses elete 
Clay Center—Union State Bank....Add 


KENTUCKY 
Scottsville—Kentucky State Bank of 
GOUGRSVINNO: cuvdscccdiavedehcdoeseane Add 
Scottsville—Peoples State Bank. .Delete 


LOUISIANA 
Baton ma dyes Bank and — 
COMMIGIET nv cicaadasededenteanean Delet 
Baton Rouge— e—Fidelity National Sank 
of Baton Rouge....... Cobewees dua Add 
*Campti—Citizens Bank.......... Delete 
*Campti—City Bank & Trust Coma 
Branch of Natchitoches.......... d 


MASSACHUSETTS 

Boston—Morris Plan Banking Compan 

of Boston—head office and branc 
ebecocescsssecescsee éceeece - Delete 
Boston—The “National Shawmut Bank 
of Boston—head office and 19 branches 
otc ceenecsecesdcsceces Add 2 branches 
Cambridge—Morris Plan Bankin 


Com- 
pany of ow Branch of oston 
Ode ccerccendececécsacenesooscaus Delete 
Roxbury—Morris Plan Banking Com- 


pany of Boston, Branch of Boston 


Delete 





MICHIGAN 


Detroit — Commonwealth Bank — head 
office and 21 branches. Delete 1 branch 
Highland Park—Commonwealth Bank 
Branch of Detroit..........ssee0% Add 


MINNESOTA 


Alberta—Alberta State Bank....Delete 


Beroun—State Bank of Beroun..Delete 
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Cambria—Cambria State Bank. .Delete 
Mahtowa—State Bank of Mahtowa 
«seseeeseDelete 

*Minneapolis—First “National Bank and 
Trust Company of Minneapolis. .Delete 
*Minneapolis—First National Bank of 
Minneapolis Add 
*Minneapolis — Northwestern National 
Bank and Trust Company of Minne- 
apolis Delete 
*Minneapolis—Northwestern National 
Bank of Minneapolis Add 
Waterville—Citizens State of 
Waterville Add 
Waterville—The First National Bank 
of Waterville --Delete 


MISSISSIPPI 


Carthage—Leake County Bank. .Delete 
Goodman —Commercial State Bank 
Delete 
Goodman—Holmes County Bank & 
— Company, Branch of 7 


Lautngtse-idetunss Count 
Trust Company ead Office” 
*Moss Point — Pascagoula-Moss Point 
Bank—head office Add 
*Moss Point—The Pascagoula National 
Bank of Moss Point—head office. Delete 
*Pascagoula — Pascagoula-Moss 
Bank, Branch of Moss Point 
*Pascagoula—The Pascagoula National 
Bank of Moss Point, Branch of Moss 
Point Delete 
*Shannon—Bank of Shannon ....Delete 
*Shannon—The Peoples Bank & Trust 
Compay, Branch of Tupelo Add 
— of West,- Branch of 
es 
Vaiden—Holmes County Bank & Trust 
Company, Branch of xington...Add 
West—Bank of West—head = 
elete 


West—Holmes County Bank & Trust 
Company, Branch of Lexington...Add 


MISSOURI 


Liberty—The Citizens Bank of Liberty 
Delete 

Marionville 

Delete 

Richwoods—Bank of Richwoods. Delete 


MONTANA 


*Havre—Citizens Bank of Montana. Add 
Roberts—Roberts State Bank...Delete 


NEW JERSEY 


*Weehawken — Commonwealth - Mer- 
chants Trust Company, Branch of 
Union City Add 

*Weehawken—The Hamilton National 
Bank of Weehawken Delete 


NEW YORK 


Brooklyn—Brooklyn Trust Company— 
head office and 22 branches 
Delete 1 branch 
*Cincinnatus—The Bank of Cincinnatus 
Delete 
*Cincinnatus—First National Bank of 
Cortland, Branch of Cortland....Add 
*Cortland—First National Bank of 
Cortland Add “head office” 
*College Point—Bank of the Manhattan 
Company Delete 
New York—Bank of the Manhattan 
Company—head office and 7 branches 
Delete 1 branch 
*New York—The Bowery Savings Bank, 
Head Office and 2 branches dd 
New York (Bronx)—Pan American 
Trust Company, Branch of New York 
City Add 
Now York—Irving Savings 
head office and branch A 
*Port Byron—The National Bank of 
Port Byrop Delete 


NORTH CAROLINA 


Asheville—First National Bank and 
Trust Company in Asheville—head 
office and branch..Delete “head office” 

and branch 
New River—First-Citizens Bank & 
Trust Company, Branch of ss 


NORTH DAKOTA 


Buffalo—First State Bank 
Buffalo—First National Bank of iuffalo 
elete 


Belmore — Belmore Banking Company 
elete 


of Coshocton 
Coshocton—First 
Coshocton 
Coshocton—Peoples Bank & Trust Com- 
Delete 


" Newark—Union 


Revere ening ee a -Dele 

cking k.....-Ad 

Newark—The Union Trust Company o 
Newark 1 


OKLAHOMA 
Fairfax—The Fairfax National om 
ele 


*Vale—Bank of Malheur 
*Vale—First National 


PENNSYLVANIA 


*Albion—Albion State Bank : 
Blairsville—Peoples Bank of Biairevit 
ele 

*Clairton—The First National Bank of 

Clairton Add “head office 
and branch 
Compan ° 


Clairton—Union Trust 


Clairton evsoen elete 
*Curwensville—Curwensville State — 


Duncannon—The Peoples 
Bank of Duncannon Delet 
*Fawn Grove—First National Bank o 
Fawn Grove Delete 
Houtzdale—The Houtzdale Trust Donn 


Houtzdale—The Houtzdale Bank. ..Adé¢ 
Lehighton—Citizens National Bank an 
Trust Company of Lehighton. .Delete 
tank hton—The Hazleton National 
Branch of Hazleton...... --Add 
Lehighton—The First National 
highton 
Mount Carmel—Guarantee Trust 
Safe Deposit Company.. pid 
Selinsgrove—Farmers National Bank 
of Selinsgrove . Delete 
Townville—Townville State Bank. Delete 


SOUTH CAROLINA 


Charleston—The South Carolina Na- 
tional Bank of Charleston—head office 
and branch Add 1 braneh 


~~ cdapap al National Bank of An- 
MOM .occcce wre 
Dallas—South Dailas " Bank & Trust 
Company -Add 
*Eddy—The * First National 


ddy el 
Marshaii—The State sattonal Bank of 
Marshall .-Delete 
Rocksprings—The “Pirst “State paad 
Sere 
Ropesville—First State Bank of Ropes- 
Temvle. —Farmers State Bank 
Templ os Delet 
Temp o—~Tetnpte National Bank.. wer 


UTAH 
*Brigham—tThe First National Bank of 
Brigham City Delete 
*Brigham—State Security Bank. .Delete 
*Brigham—First Security Bank of Utah 
National Association, Branch of ssa 


Park City—State vere of Park Cs 
Delete 


eee Loan and Savin 

ank . bveccvccssees cen 
Newport News — Bank of Hampton 
Roads Add “Head ce” 
Wythe Center (P. 0. Hampton)—Bank 
of Hampton Roads, Branch of New- 
port News dda 


WASHINGTON 


*Aberdeen—Bank of Aberdeen... .Delete 


* *Hamilton—Hamilton State ey 


*Oroville—Oroville State Bank 
Snohomish—Commercial Bank of Sno- 
homish County Delete 
Tacoma—The Puget Sound National 
Bank of Tacoma—head office and 
branches ............Delete 1 branch 


WISCONSIN 


Cochrane—Cochrane State Bank...Add 

—_ Rock—Farmers ne of- 
ce 

Muscoda—Far ners Bank, “Paying 
Receiving Stution of Lone Rock elete 

North Fond du Lac—The First Wiscon- 
sin Bank of North Fond du Lac 


Rockland — Monroe 


County Bank, 
Branch of Sparta. 


«+++--Deletée 


WYOMING 


*Medicine Bow—The Medicine Bow 
State Bank Delete 


BANKERS MONTHL 








